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Post-Thanksgiving 
And Then the Column 
Truck History Tapped 
Red Book Reviewed 
TIS 
By 
Chris Sinsabaugh 











EAVY with Thanksgiving tur- 
key as he is, and having lost | 
s day ot of his business life, how | t#™k arsenal near 


Detroit. Le 


an the conductor be expected to 
site a sparkling column on a 
tuck Friday? It’s a tough job, but! 
wre’s that deadline facing him. | 
ed's must when the devil drives. | 
-was a Roosevelt Thanksgiving, ' 
ith him the synthetic one set up| 
» help Christmas business. It was | 
tlebrated in Shaker Heights, | 
‘eveland’s suburb, with the Mar- 
‘all D. Raymonds — son - in - law, 
ughter and the two grandsons, 
on and Bob—and the conductor 
st the bigger part of the wish- 
ne. Of course, he wished “Who, 
fe?” would be on the bookstands | 
r Yuletide. 


of the tank arsenal, and 
manager of Chrysler Corp. 










Specia! to Automotive News - 

WASHINGTON.— The legisla- 
tures of 40 states will convene early 
next year to decide whether inter- 
state trade barriers shall continue 
to hamper the drive for real de- 
fense. That there is real menace 
in the 
developing ever since the prepared- 
ness program got under way, is ad- 
mitted. 

For weeks the federal govern- 
ment has been accumulating data 
on specific cases of highway ship- 
ments of defense materials being 
delayed by the lack of uniformity 
in state laws regulating motor 
trucking. With all this evidence in 
hand, however, it is conceded 
Washington with all its vast pow- 
ers cannot effectively combat the 
perils to defense the trade barriers 
represent without the collaboration 
of the individual states. 

The temporary national economic 
committee has gathered informa- 
tion about the trade barriers, the 
WPA marketing laws survey 
tracked down 301 individual state 
laws which have trade barrier ef- 
fect and now the interdepartmental 
committee on Interstate Trade Bar- 
riers has declared the most pro- 
lific source of barrier situations is 
the great degree of non-uniformity 
in state requirements on gross 
weight, load and length standards 
for trucks. Non-uniform license 
fees, tax laws and lack of re- 
ciprocity likewise pile their cu- 
mulative burden on highway trans- 


* * 


‘NOW COMES the job of writing | 
ne rest of the column. But you 
uit write without a theme, so 
mes the business of pawing for 
I idea through the mass of stuff 
the desk. A new book is dis- 
wered for a review, the Motor 
tuck Red Book, the official di- 
sctory of commercial traffic ex- 
sutives, put out annually by the 
traffic Publishing Co., 100 Sixth 
ve, New York City. Sounds 
ather dry for review purposes, but 
vave it to the conductor —he 
vund grist for his mill in a chap- 
C given over to reciting the early 
istory of the motor truck. Therein 
discovered some interesting ma- 
stial not generally known. 
ok * * 


IT TELLS that about 3,000 B.C. 
man learned the fundamental truth 
tat he could pull more than he 
old carry. At about the same 
me the wheel was invented and 
Xen or donkeys broken to pull| 
wo-wheel carts. That seems to be} 
pe Genesis of transportation. The 
tst land vehicle moving under its | 
wm power was a truck built to 
aul cannon over the highways of 
France, the book says. It was made | 
¥ Nicholas Cugnot, a French| 
‘my officer, in 1769. The power) 
me from two steam cylinders 
which drove the single front wheel. 
* * * 


LET’S SKIP to more modern 





Non-uniformity in safety re- 
quirements and various other regu- 
| latory measures add to the diffi- 

culties encountered. The major re- 
i ti ra. The sults are an increase in the cost of 
mi says ‘thet an early as 1806,| Supping 09 task, Moccia Sten: 
¥ ° | men ’ ba 
harles Woods, a carriage oe | dency to increase highway accident 
ent aa este cee rac. | hazards by forcing the use of two 


cally the first (American) at-| 4, the job; to cause delay in the 





‘mpt to produce a commercial Ve-| ovement of cargoes and in some | 


‘icle on a business basis.” The first) i, stances to stop shipments. 
4soline commercial vehicle to be) ‘According to Paul 
uilt in quantity was the Winton 
‘livery wagon in 1898, it says. . 
i tus caaeee a * regular) Penna. Prospects Rise 
Vinton passenger car a S| For Anti-Diversion Law 
’as driven by a _ single-cyll 

‘gine scaneaied under the body. HARRISBURG, Pa. (UTPS). - 
‘ower was transmitted to the 
‘heels through a planetary trans- 
ission and a chain drive. 

4 x # | 
INTERESTING to read is the 
tatement that “electric, gasoline 
nd steam vehicles were sold (in 

(See SPARKS, Page 19, Col. 1) 
Serer] 


In This Issue 


|to the ultimate passage of a con- 
| stitutional amendment which will 


nues for anything but highway 
purposes, it was predicted last 
week by W. Purves Taylor, secre- 
tary of Associated Petroleum In- 
dustries of Pennsylvania. 

Taylor stated that passage of an 


and 


motor 


i 
Page ! 
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provide adequate 


essential 
fund 


Truck Registrations ‘ ‘ 
Used Car Price Table Pace rotection 
10, Me? re 


Car Registrations ..----+--- Page u anti-diversion amendment in Penn- 
Coming Events Auge : ylvania is favored as the measure 
Dealers Tell Me bane 5 is entirely non-partisan and will 
Production This Week ae i 

8 


for ill 
venue 


situation which has been | 





INSPECTING first steel erection last week for the new Chrysler-U. S. Arm 


ft to right, looking over blu 
Harry J. Kadlec, constructing quartermaster, U. 
Herman L. 


U.S. Ponders Action to End 


Barriers Hampering Defense 


| 


| left Atlanta for South Bend. Both 


| 





trucks where one would ordinarily | 


T. Truitt, | 


There are indications that the next | 
| legislature will take steps leading | 





prevent the use of motor tax reve- | 





| Monterey, Calif., to Camp Lewis in 


The Top Ten 
PASSENGER CARS 


First Ten in Registrations as 
Reported in AN Today: 
1940 


Pos. Make 


1—672,771 Chevrolet 466,350— 1 
2—429,6138 Ford 
8—354,084 Plymouth 


379,162— 2 
310,037— $ 
160,848— 4 
119,363— 6 


pte. are Maj. 
S. Army; E. J. Hunt, manager 
Weckler, vice-president and general 


4—229,501 Buick 

5—180,563 Pontiac 
6—160,990 Dodge 159,484— 5 
i—154,473 Olds 109,124— 7 
8— 83,088 Studebaker 65,474— 8 
9— 77,361 Chrysler 56,460— 9 
10— 65,847 Hudson 44,526—13 


Total All Makes 
2,700,122 2,115,101 


For complete standings of all 
makes, see Page 15, this issue. 


Carlton to Head 
Motor Industry’s 


Defense Board 


DETROIT. — C. C. Carlton last 
week was named permanent direc- 
tor of the Automotive Committee 
for Air Defense. He has been serv- 
ing as acting director of the com- 
mittee since its headquarters were 
established three weeks ago at 8505 
W. Warren Ave. 


At the same time it was an- 
nounced that at Carlton’s request, 
William J. Cronin, secretary of the 
manufacturers committee of the 
Automobile Manufacturers Assn., 
will be loaned to the ACAD as as- 
sistant director. 


Maj. James H. Doolittle remains 
as the U. S. Army Air Corps rep- 
resentative at the ACAD. 


Carlton has been granted a leave 
of absence as vice-president of Mo- 
tor Wheel Corp., in order to devote 
his full time to the new job. Carl- 
ton continues to serve as president 
of Automotive Parts and Equip- 
ment Manufacturers, Inc. 

Design and final assembly of the 
completed aircraft will remain the 
function and responsibility of avia- 
tion companies. 

On exhibit at the ACAD head- 
quarters are a number of parts 
similar to the ones that will be 
manufactured under the new pro- 
gram. So far, nearly 500 repre- 
sentatives of manufacturing con- 
cerns have inspected the parts. 


CIO-AFL Peace Hope Buoyed 


As Murray Succeeds Lewis 


By James L. Delahanty 


Associate Editor 
DETROIT. — Peace between the | 
nation’s two major unions, CIO and 


chairman of the Interdepartmental 
Committee, Kentucky represents 
the most acute situation of trade 
barriers hampering defense, “but it 
is not alone.” Here are some of 
the instances reported to his com- 
mittee: 

Two truckloads of khaki denim 


trucks were held up at Elizabeth- 
town, Ky., from eight to 11 hours, 
and the operator fined and forced 
to send for trucks for part of the 
load in order to proceed through 
Kentucky. 


A shipment of aluminum sheets 
from Alcoa, Tenn., to the Glen L. 
Martin plant at Baltimore had to 
be transported in two trucks to the 


Truck News 


Today’s truck section of Auto- 
motive News contains many 
stories of note, including Inter- 
national Harvester’s 1941 line, 
on page 12; Pak-Age-Car’s new 
models, on page 10; and Plym- 
outh’s two new commercial 
units, page 11. 








Tennessee-Virginia line and there 
consolidated for movement beyond 
because of the unreasonably low 
Tennessee weight limit. 


A truck company transporting 
cavalry horses from the Presidio, 


Washington, ran into difficulties in 
Oregon because of the length of 
truck and trailer exceeding that 
state’s legal limit. 
Another company reports 
(Continued on Page 10, Col. 4) 


the 


between the rival unions, sent a 
message to Green at the AFL con- 





a peaceful settlement of differences | 
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Reserve Is Needed, 


DealersTell NADA 


Dealers Optimistic Despite 
Rising Used Stocks, 
Horner Finds 


By William Ullman 
Staff Correspondent 


WASHINGTON. — Opti- 
mism, tempered by a sound 
understanding of the funda- 
mental trends influencing the 


present business situation, is 
the keynote of the attitude of the 
nation’s motor car dealers at the 
present time. 

This is a salient fact which was 
impressed upon Stanley H. Horner, 
president of National Automobile 
Dealers Assn., who has just re- 
turned to the capital following a 
9,000-mile “swing around the circle” 
in which he, in company with 
NADA Manager Walter E. Blanch- 
ard, contacted hundreds of deal- 
ers in every part of the United 
States. 

In an exclusive interview on Fri- 
day morning, Horner outlined to 
AUTOMOTIVE News’ Washington cor- 
respondent important highlights of 
the trip which show very definitely 
what America’s motor car dealers 
are currently thinking about in re- 
lationship to their industry. 

“I found everywhere,” Horner 
said, “distinct optimism with re- 
spect to the outlook for the trade 
for at least two years. The dealers 
are convinced that the National 
Defense program will put sufficient 
money into circulation to maintain 
sales both of used and new cars 
at high levels—perhaps_ record 
levels. 

“At the same time, I found it to 
be the unanimous opinion that 
immediate steps should be taken 
to give the dealers a larger and 
fairer share of whatever profits 
will be made by the industry as a 
whole. Mounting taxes, higher 
prices, smaller discounts—these and 
other factors will tend to cut 
heavily into the dealers’ share. The 
dealers feel, frankly, that if money 
is to be made it must be made 
within the next couple of years, 
because none doubts that the pres- 
ent upward trend, based largely 
upon Nationad Defense expendi- 
tures, must sooner or later be re- 
versed. Therefore they feel that the 
long-delayed readjustment of re- 
lationships between dealers and 
factories should be no longer de- 
layed. 

“In this connection, I might point 
out also that I found much senti- 


ment in favor of the setting up of a 
(Continued on Page 2, Col. 1) 


| AFL, moved a 


step nearer last 
week as John L. Lewis, CIO chief- 


| tain, resigned at the CIO conven- 
tion in Atlantic City to make way | 


for Phillip Murray, veteran vice- 
president, and the AFL proffered 
the olive branch from its conclave 
in New Orleans. 

There were, however, 
obstacles raised to mitigate against 
the long-hoped-for reunion of the 
warring unions. 


numerous | 





Lewis, addressing the CIO at| 
Atlantic City, declared that any 
hope of peace between the AFL 
and CIO were so remote as to be 
almost impossible. Lewis lashed out 
at William Green, AFL head, ecall- 


ing him 
union labor 
President Roo é 


a traitor 


in dealings with 


velt, pleading for 


| CIO were permanently broken. 
* © * 


Missouri License Law 


Held In Restraint Again 
KANSAS CITY, Mo—Judge 
Marion Waltner, in the Inde- 
pendence division of the circuit 
block, Ford workers who have de-| court, continued in effect the tem- 
fied every effort of the CIO to or- porary restraining order of Oct. 5, 
ganize them, might consider join- | until further notice. The order was 
ing the CIO if Lewis’ grip on the|to prevent the arrest of truckers 
and transfer men for failure to ob- 
tain the licenses required by the 
Missouri bus and truck law. 


ference in New Orleans and asked 
that the union remember the de- 
fense program and try to hit a 
happy medium as soon as possible 
Other developments included the | 
rumor that Lewis’ old stumbling 


Chrysler ClIO-UAW 


a um | After the conference between 
Parleys Open Today Judge Waltner and attorneys for 

DETROIT.—A union shop clause,|the Missouri Public Service Com- 
vacations with pay and a blanket | mission and truckers, to determine 
wage increase are chief demands | an adequate injunction bond, it 
expected to be filed with Chrysler|was decided an amount sufficient 
Corp. by the CIO’s United Automo-|to cover costs of the case or cost 
bile Workers for contract ne- plus an amount sufficient to cover 


gotiations opening today license fees would be satisfactory. 





che ny Ble nel one ating a ntnematge tare onion tr agli one iBtirgr 


rl 
4 








2—(386) 


Reserve Is Needed at End 


AUTOMOTIVE NEWS, NOVEMBER 25, 1940 


Dealers Suggest Makers Hold Part of Dealer Profits 


Of Year, Horner Is Told 


(Continued 


reserve for dealers by the factories, 
namely, the withholding of a cer- 
tain amount on each new car, the 
lump sum to be paid to the dealer 
at the end of the contract year. In 
view of all the arduous circum- 
stances facing the retail dealer at 
this time, this step is widely viewed 
as being desirable.” 

Asked about the effect of the 
draft on sales as well as operations, 
Horner said that he found great 
interest among the country’s deal- 
ers in both situations. His sug- 
gestion that dealers undertake 
broad apprentice programs to make 
up for the loss of mechanics to 
National Defense projects, was well 
received and action along this line 
already is well under way, he said. 


Some slowing down in used car 


Oldsmobile Sales 
Up 16 Percent In 
Nov. 1-10 Period 


LANSING.—Sales of Oldsmobiles 
for the first 10 days of November 
climbed to 7,195 cars and estab- 
lished another company record for 
this period, it was announced by 
D. E. Ralston, general sales man- 
ager. This is 16 percent over the 
6,222 cars sold during the corre- 
sponding period last year and a 
gain of more than 27 percent over 
the 5,654 cars sold during the first 
10 days of October, it was stated. 


“Oldsmobile is definitely on its 
way to one of the biggest years 
in the company’s history,” said 
Ralston. “Sales from Jan. 1 to Nov. 
10 have reached 168,880 units and 
show an increase of more than 40 
percent over last year’s volume of 
119,952 cars. 


3’s, Coupes Sell 
Well for Pontiac 


PONTIAC.—D. U. Bathrick, gen- 
eral sales manager of Pontiac, re- 
ports that Pontiac’s aero-dynamic 
streamliner torpedo models “now 
account for 40 percent of our sales, 
and of these streamliners some 70 
percent are the new type sedan- 
coupes. Sedan-coupes take the place 
of the sport coupes of former 
years and as an indication of how 
much more they appeal to the pub- 


lic than the sport coupe, 37.7 per- | 


cent of our total production for the 
first five months of the 1941 model 
run will be of this body type. This 
compares to 15.1 percent of the 
total sales of 1940 which was rep- 
resented by sport coupes, a gain 
of 147 percent in popularity.” 
Bathrick also said that in the 
wake of increasing prosperity, a 
definite buying switch to eight- 
cylinder cars is becoming apparent. 


Highway Board Urges 
Attendance at Meeting 


WASHINGTON.—An urgent call 
for full attendance at its 20th an- 
nual meeting here Dec. 3-6 has 
been broadcast by the Highway 
Research Board of the National 
Research Council because of pend- 
ing developments in the national 
defense program profoundly affect- 
ing road improvement throughout 
the United States. 

During the four-day session num- 
erous phases of highway building 
and traffic control will be dis- 
cussed by specialists from all parts 
of the country. All meetings will 
be open to visitors. 


Population of U. S. 
Put at 150,362,326 
WASHINGTON. — The Census 


Bureau has placed the _ total 
population of the United States, 


its territories and possessions at 
150,362,326. 

This represented an increase 
of 11,923,257, or 8.6 percent over 
the 1930 census, on the basis 
of preliminary figures. 


from Page 1) 


sales is apparent, the NADA execu- 


tive found, but this is expected to} 


be much more than compensated 
for through increased sales of both 
new and used cars as the National 
Defense funds begin flowing freely. 
The contraction in used car sales, 
it was found, is mainly in centers 
far removed from defense activities. 


Action taken through NADA ef- 
forts to smooth the way for ad- 
justments on cars being paid for 
by draftees— described previously 
in AUTOMOTIVE NEws—is heartily 
approved by the dealer body, 
Horner said, the consensus being 
that the new plan is fair for all 
concerned and will serve, further, 
to build goodwill. 


Ask: 1942 Models? 


Dealers everywhere, according to 
Horner, were much concerned with 
the question of whether or not 
there will be new models for 1942. 

In reply to this question, Hor- 
ner said, “we stated that in our 
opinion there would be no radical 
changes next year but that there 
very definitely would be 1942 
models and, further, that the in- 
dustry in all probability would 
have no difficulty in filling all or- 
ders despite an increasing preoc- 
cupation with National Defense 
work. So far as I could ascertain, 
dealers are quite certain that under 
the circumstances they will en- 
counter little sales resistance even 
if model changes are relatively 
minor.” 


Of outstanding importance to the 
country’s dealers, Horner found, 
was the closed territories issue. 


“This matter,” he said, “was 
brought up at every meeting and 
on every occasion when we con- 
tacted dealers, individually or in 
groups. It is fair to say that the 
feeling now is stronger than ever 
before that the dealer is entitled 
to a closed territory and enough 
territory to operate his business at 
a reasonable profit. The constant 
increase in the number of dealer- 
ships is everywhere condemned 
and the factory managements are 
urgently importuned to take steps 
to remedy a situation which is 
growing increasingly critical. This 
is another factor which must be 
|taken into account when assaying 
|the probable gain in total retail 
|automobile business during the 
next two years, and the participa- 
tion by the individual dealer in 
that gain.” 


Tour Is Completed 


Covering 9,000 miles in approxi- 
| mately one month, Horner and 
|Blanchard addressed dealer meet- 
| ings in Clarksburg, W. Va., St. 
Louis, Dallas, Phoenix, Los Ange- 
les, San Francisco, Portland, Se- 
attle, Missoula, Pocatello, Butte, 
Salt Lake City, Denver, Des 
Moines and St. Paul, and also con- 
ferred with hundreds of individual 
dealers in those cities and in many 
other towns in every part of the 
country. 


“We found the dealers keenly 
alert to all of the implications of 
the present business and _inter- 
national situation,” Horner said, 
“and an active desire to aid in the 
solution of their own problems 
through constructive, cooperative 
| measures. Everywhere, also, I heard 
|the hope expressed that the fac- 
'tories would act to safeguard the 
‘interests of the dealers through 
whom the vast volume of motor 
‘cars is moved into consumers’ 
hands. The need for such action, 
they feel, is imperative.” 

Wage-Hour Law 

Considerable concern also is felt 
| by the dealers, Horner pointed out, 
'with respect to the federal wage 
'and hour law and its effect on 
|them. However, the law does not 
touch the great majority of the 
dealers of the country because 50 
percent of their business is at re-| 
tail. 

“T feel that our trip served a 
very useful purpose, and that the 
|plans and program of the NADA | 
| will be benefited thereby,” 
said in conclusion 


SE SP 





Pontiac Dealers Confer .. . 





A GROUP of Pontiac dealers at the recent merchandising meeting held at 


Pontiac. Left to right, W. 


J. Edwards, Edwards Motor Car Co., C 


anton, O.; 


Ed Gusweiler, Gusweiler Sales & Service, Cincinnati; James A. Grier, manager 
of Pontiac’s central region; Dwight Shaver, Shaver Pontiac Co., Birmingham, 


Ala.; S. A 


Motor Sales, Erie, 


Ipern, Downtown Motors, Pit ° 
F. L. Babb, Babb-Moss 


Pa., and 


tsburgh; C. P. Longnecker, Longnecker 


Motors, Paducah, Ky. 





OTHER DEALERS at the Pontiac merchandising conference. Left to — 

r., Frank Tenney Pontiac Co., Decatur, Ill.; Ed Guswe 
Gusweiler Sales & Service, Cincinnati; V. 
manager in charge of the west for Pontiac, and Geo. D. 


Frank Tenney j 


Co., Sioux City, Ia. 


er 
A. Davison, assistant general sales 
Vigen, Vigen Motor 





_WEST COAST dealers getting after Pontiac’s assistant general sales manager, 


A. Davison, and General Manufacturing Manager 


increase in car production to take care of orders. 


Eb Wells, Eb Wells Co., Oakland, Calif. 


Motor Co., Portland, Ore.; A. 


J. Buenz 


P. H. MacGregor for an 
Left to right, Davison; 
; MacGregor; C. R. Windolph, Windolph 
li, Beverly Motors, Beverly Hills, Calif. 





_LEFT TO RIGHT, Tt. F. 


Abbott jr 


., Frontier Pontiac, 


Fort Worth, Tex.; 


Vv. A. Davison, assistant general sales manager in charge of the west; A. 


Holmes, 
general sales manager of Pontiac. 


Mallon Suburban 


Motors, Ir 


vington, N. J., and D. U. Bathrick, 





WADE LEACH, 
meets C. i ‘ I \ I 
the Pontiac dealers’ merchandising conference. Wells is the Pontiac distributor 


for Alaska. 


M. Wells, 


left, vice-president 


head of Wells Motor Co., 


of General Motors Acceptance Corp., 
Inc., of Fairbanks, Alaska, at 





-ORTLAND MEETS Portland at Pontiac dealer meeting. C. R. Windolph, left, 


land, 


Me., 


I 
Horner | Windolph Motor Co., Portland, Ore., and A. 
get together at the monthly Pontiac dealer meeting last week. 


4A. N. Couri, Couri Motor Co., Port- 





Chevrolet Dedes 
Committees Hold 


Monthly Meeting 


DETROIT. - 
of Chevrolet’s dealer organization 
met last week in Detroit as repre- 
sentatives of the division’s national 
dealer committee system, through 
which suggestions and recommend- 
ations of the retail force are con- 
veyed to Detroit. 


The National Dealer Planning 
Committee, which deals with new 


car selling operations, included J.i 


Adamson, Clements Chevrolet 
Co., Rochester, Minn.; M. S. Win 
ter, M. S. Winter Chevrolet Co. 
Lawrence, Kans.; C. J. Aldenhoven, 
chairman, Southwest Chevrolet Co. 
Ft. Worth, Tex.; B. E. Jones, B. E. 
Jones Motor Co., Bowling Green 
Ky.; E. J. Hawkins, Hawkins Mo- 
tor, Loraine, O.; Guy Sheehan 
South Tacoma Motor Co., South 
Tacoma, Wash.; R. C. Vincent, R, 
C. Vincent Garage, Jerome, ras a, 
J. Noone, Noone Chevrolet Co., 
Penns Grove, N. J., and H. F. 
Gayton, Twin Town Chevrolet Co, 
Norway, Me. 


On the National Dealer Used Car 


Committee were R. G. Buckalew, © 
Buckalew Chevrolet Sales, Blooms- 7 
Miller © 
Chevrolet Sales, West Milton, 0.; © 
Donley Chevrolet © 
Co., Martinez, Calif., chairman; Ed- © 
Edmund _ Snyder, * 


burg, Pa.; Ralph Miller, 


F. M. Donley, 


mund_ Snyder, 
Inc. Milwaukee; S. S. Tidswell, 
Tidswell Motor Co., Olathe, Kans.; 
G. T. Atkins, Randolph Chevrolet, 
Camden, N. J.; Ewell Gregg, Up- 
state Chevrolet Co., Decatur, Ala; 
E. R. Nash, Waco Chevrolet Co., 


Waco, Tex., and F. B. Cole, Oswego | 


Motor Co., Oswego, N. Y. 





Americar Received 


Well, Says Frazer 


TOLEDO. — Just back from a 
series of dealer meetings in Paci- 
fic Coast cities, Joseph W. Frazer, 
president of Willys, says that pub- 
lic acceptance of the new Willys 
Americar is surpassing the com- 
pany’s most optimistic expecta- 
tions. 

Commenting on the motor indus- 
try’s participation in the rearma- 
ment program, Frazer offered his 
own company’s experience in sup- 
port of his belief that automobile 
manufacturers will be able to take 
eare of all the national require- 
ments without any vital disturb- 
ance to their normal production of 
motor vehicles for private use. 

“We are already producing 4 
large number of light machine gun 
units important to the newly de- 
veloped methods of warfare,” he 
said. “We are making forgings 
required in the rearmament pro- 
gram, and we have recently been 
awarded an expected order for a 
large quantity of artillery shell 


casings.” 
* o* eS 


Willys Head Releases 


Americar Sales Booklet 
TOLEDO.—A new booklet titled, 
Partners in Success has been writ- 
ten and released by Joseph W. 
Frazer, president of Willys-Over- 
land. It represents an effort to 
unify the entire selling effort on 
the Willys-Americar with the news- 
paper, magazine and radio adver- 
tising theme. 

Although the booklet represents 
an old plan, successfully initiated 
years ago by the late Theodore 
MacManus, it is to all intents 4 
new note in current motor car 
merchandising, Frazer asserts. 


Plymouth’s Evansville 


Plant Head Is Bickford 


DETROIT. — Appointment of 
Bernard M. Bickford, veteran auto- 
mobile production man, as manager 
of the Evansville branch of Plym- 
outh, was announced last week by 
A. H. Paterson, Plymouth works 
manager. 


Bickford was assistant general 
superintendent at the rene 

. . . s S 
main plant in Detroit prior to 
transfer to Evansville. 

Pete Wembhoff's Fourth Dime nsion 
offers news of automotive advertising 


—— 
— 
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zation 4) john Herbert of Cincinnati and 


repre- 
tional 


3 Owens of Lakewood, O., were 
song the many gracious dealers 


rough i insisted that I send them a 
mend- iby of an address I made recently 
> €On- T"the Ohio Automobile Dealers 


‘en's convention in Akron. The 


nning however, was not transcribed 
| new | advance so that copies were not 
led J. Viable, but the interest ex- 
Vrolet |..sed leads me to believe it would 
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acceptable subject matter for 


4js column, so here’s what tran- 
r 
* * * 

| President Horace Taylor of 
‘\kron, president of the Ohio 
‘ealers Assn., was good enough 
» invite me to the convention 
nd assigned the topic “Dealers’ 
roblems” but he qualified it by 
aying, “Have something new.” 


sking Dealers 
ome Questions 
‘SIDE from problems _ raised 


$ from national defense, most of 
shich problems are common to all 


. (tailers—in fact, to all trade and 


, adustry, 
_ “ery citizen individually, dealers 


and which will touch 


‘oblems are the same old diffi- 


’ “alties with the problem of pres- 
: ‘are for volume emphasized more. 
re a. se = 


Iwas showing much concern 
‘wound my office until my 
stenographer said, “You ought 
‘not to be concerned, Mr. Munn, 
Ihe dealers are the ones who 
‘should be concerned.” She knew 
that I was doing double duty to 
‘wepare to get away for three 
‘ays, so she suggested that be- 
jcause dealers always ask so 
‘many questions of me, I ought 
to reverse the process and ask 
the dealers assembled in Akron 
‘ome questions that m‘ght start 
‘them thinking in their own in- 
‘terest. That suggestion seemed 
logical, so I asked her (she hav- 
ing been with me for 3) years) 
‘what questions she woul ask, 
and she immediately went back 
‘to her office, typed out the five 
Ifoulowing questions and brought 
‘them back with the suggestion 
that I ask the questions, and sug- 
gest some of the answers. Here 
they are: 


o ee 


Vho Suffers, 


Dealer or Factory? 

|“ your contract were can- 
celled, who would suffer more 

—you or your factory? 

That at least something to 


is 
hink about, although if you 
taveled this country and saw 


talers’ places of business labeled 
nly with the signs of the car they 
andle, you would think that deal- 
ts in general had given little 
hought to the answer to this 
uestion. Surely if the only mark 
f identification of a dealership is 
te car sign, the business is most 
pt to go where the sign may be 
| 
Bouquet 
Dear John: ; 
On my return from California 
Ihave seen the recent copies of 
Automotive News and am de- 
lighted to know that you are 
now connected with them and to 
read your very excellent column 
Which I am sure will be appre- 
tiated by dealers generally 
throughout the nation. If there 
is anyone that knows dealers 
and their problems you cer- 
tainly do as I can testify with 
my long and pleasant associa- 
tion with you in working for 
them and with them on their 
Problems which still seem many 
and as troublesome as ever. — 
Wishing you the finest kind 
of success in your new field and 
assuring you that I shall be 
much interested in your column 
and what you will have to say, 
am, with persona! regards.— 
F. W. A. Vesper, president, Ves- 
ber Co., Ine., St. Louis. 
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Dealers tell me 


By John 0. Munn 


Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John O. Munn in care of Automotive News, Detroit, 
and the writer’s name will be kept in confidence if requested. 
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Banks Hold 25% of Car Paper 


- 


















placed, and not follow the _ indi- 
vidual operator’s name which has 
been given no prominence. In 
spite of the dealer’s neglect to 
promote his importance, it still re- 
mains a fact that the nameplate 
over the dealer’s door means as 
much to the prospect as the name- 


plate on the car. 
* * 
2 If you changed your line of 
cars, how many customers 
would follow you, and how many 
would follow the factory? 

This is another question which 
deserves careful consideration. The 
answer is obvious, of course. If the 
dealer is operating entirely under 
the tradename of the car he sells, 
and if he ever wants to change his 
line, of course he has to start all 
over again, while if a dealer has 
emphasized his own name and his 
own importance in delivering what 
the public really buys — satisfac- 
tory miles of transportation — he 
will develop a large number of 
customers who will follow him 
wherever he goes. 


* 


Why do automobile dealers 

buy from a customer a 1940 
car with 25,000 miles on it, for 
more money than they pay the 
manufacturer for a 1941 car of 
the same make? 

Someone with more brains than 
I have will have to answer that 
one. Of course, it is due to the 
hotly competitive situation, which 
is contributed to in no small de- 
gree because good dealers have 
not helped the public realize the 
importance of his contribution to 
satisfactory ownership. 

* * * 


Worth More? 
Yes, But... 


Is a new car conscientiously 

made ready for delivery worth 
more to the public than one not 
so treated? 

Every dealer will agree that the 
answer is obviously, “Yes,” but 
dealers, in their loyalty to their 
line and in an attempt to sell that 
make, forget entirely to tell any- 
thing about themselves, or how 
important they are in furnishing 
what the customer really buys — 
satisfactory miles of transporta- 
tion. 

* * ae 

Certainly, all cars are the same 
when they leave the factory, but 
no factory longer road-tests any 
car—it is shipped direct from 
the end of an assembly line. 
Manufacturers instruct their 
dealers, and expect them, to in- 
spect and adjust them, to pre- 
pare them to meet local con- 
ditions and the needs of the par- 
ticular customer who is to take 
delivery. A car so conditioned is 
worth $25 to $50 more to any 
owner. Their neglect in proper 
conditioning the car may not 
show up for the new owner for 
many thousands of miles, but it 
is expensive when it does come, 
and it is the cause of the so- 
calied “lemons” that develop in 
otherwise popular makes in so 
many territories. 

* - a 

But it is up to the dealer to ac- 
quaint the public with such facts; 
otherwise, how can the public be 
expected to understand and give 
preference to the good dealer? It 
is true that only a good dealer 
makes the car perform as_ the 
manufacturer intended it should, 


and as the owner wants it to. 
+ * * 


No Attempt Made to 
Establish Confidence 
pm If a used car is backed by a 
© responsible dealer with no hid- 


den pack and no misrepresenta- 
tion, is it worth more to the 


public than the car sold by a 
slick operator? 

The answer here is “Yes,” but 
the public doesn't know it, because 
they have never been told. Of the 
literally millions of dollars dealers 

(Continued on Page 8, Col. 3) 
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R. 
congratulates S. Pyle of Ortonville, left, and George Ziesmer of Mankato, right, | 


| 


upon their election as vice-presidents at the annual convention of the Minnesota 
Automobile Dealers Assn. held in St. Paul. 





Berg Advises N.Y. Dealers 
To Learn Labor Law Rights 


Special to Automotive News 
ALBANY.—Noting the progress 
of efforts to unionize dealer serv- 
ice departments, Treadwell K. 
Berg, manager of Empire State 
Automobile Dealers Assn., advises 
dealers to acquaint themselves of 
employer’s rights under the law 
and further suggests that dealers 
can forestall the problem by guar- 


Cincinnati Dealers 
To Discourage Low 
Down Payment Ads 


CINCINNATI.—_According to 


John R. Warrington, secretary of | 
Cincinnati Automobile Dealers | 


Assn., action will be taken by that 
group to discourage the practice of 
advertising unusual price offers in 
the way of unreasonably low down 
payments on 1941 cars. 

At a meeting of the board of di- 
rectors of the CADA a resolution 
was passed condemning the prac- 
tice as being harmful to the best 
interests of the automobile _in- 
dustry. A few local dealers have 
advertised new cars for as little as 
$49 down. 

The resolution reads in part as 
follows: 

“WHEREAS, it is our carefully 
considered conclusion that such 
price offers are inimical to the best 
interests of the automobile in- 
dustry as a whole, since they cen- 
ter public 
alone instead of quality, because 
they foster price wars which tear 
down the price structure estab- 


lished as fair and just by the manu- | 


facturers and lead toward wild 
trading which destroys public con- 
fidence in the automobile business.” 

Copies were sent to the different 
factory representatives in Cincin- 
nati and also to the proper execu- 
tives in the various manufacturing 
concerns throughout the country. 
It is hoped that manufacturers will 
cooperate with the association in 
an effort to stamp out this prac- 
tice. 


Dealers Meeting 
In Neighborhoods 


CLEVELAND.—A series of four 


neighborhood dealer meetings has | 


just been completed by Cleveland 
Automotive Trade Assn. to which 
all dealers were invited and given 
opportunity to participate in round- 


attention upon price) 


anteeing comfortable working con- 
ditions and fair wages. 

“International Assn. of Machin- 
ists Lodge No. 838, A. F. of L. af- 
filiate, after some months of dealer 
organizing activities has obtained 
immediate objectives in local elec- 
tions under jurisdiction of the 
state labor board,’ Berg points out 
in a members’ bulletin. “Elections 
were held in five establishments, 
the union gaining the right of 
bargaining representative in four; 
turned down by employes of the 
fifth. Contract negotiations. will 
follow certification by the labor 
board. 

“By order of the board, employe 
representation by the union is 
limited to lubricators, car washers, 
mechanics, metal workers (body 
and fender, etc.) Among other 
things the union is asking for a 
44-hour week, with time and one- 
|half for overtime, double time 
legal holidays and Sundays. Pay 
requests scale from 95 cents an 
hour for top mechanics to 45 cents 
an hour for the unskilled workers, 
all pay on an hourly basis. Other 
requests provide for paid vacations, 
stipulate six holidays, seniority 
| rights and other conditions of work 
/and adjustment of grievances. 


N ebraska Dealers 
| Want Reciprocity 


On License Plates 


| LINCOLN, Neb.—Nebraska auto- 

mobile dealers have asked the 
| legislative council to recommend a 
revision in the automobile registra- 
tion law to permit reciprocity in 
the use of dealers’ license plates. 
This change would break down a 
formidable trade barrier and sim- 
plify the movement of new cars 
into the state. The legislative 
council will meet Dec. 2 to suggest 
topics of legislation for the 1941 
| session. 

Also suggested is a change in the 
title law to provide for a deadline 
for registration of a title. 

The quarterly Used Car Survey 
| will appear Dec. 1. It will be sent 
|to each licensed dealer without 
charge. 

A radical change has been made 
in the manner of selection of the 
personnel of the appraisal board. 
Membership is rotated. In this way, 
dealers from all parts of the state 
| are called upon for service in mak- 
ing up the data to be published in 
| the Survey. 





table conferences with other deal- | 


ers from their respective localities. 

Subjects of general interest to 
dealers were discussed, such as 
approved used car warranty, group 
buying plan available to member 
dealers, apprentice training and 
service selling conferences. 

There was general approval of 
holding similar series of neighbor- 
hood meetings not less than twice 
each year. 


“ rey , 
Brost’s Tenth Year 

BUFFALO. Brost Motors, Inc 
its tenth anniversary here 
Plymouth distributor-dealer. 
company was organized in 
1930, a total of 37,526 new 
cars have been sold The 
staff ha been increased 
six to more than 100. 


Dodge 
Since the 
November 
and used 
company's 
from 


as 


Detroit Dealers Elect 
Schaefer as Director 
DETROIT. Election of Gilbert 
F. Schaefer to be a director of 
Detroit Auto Dealers Assn. to fill 
a place vacated by Ralph Knight, 
who recently went to Kansas City, 


has been announced by S. T. Han- | 


son, president. 
Schaefer operates Walker Motors 
and has for several years been 


president of the Hudson Dealers | 


Assn. of Wayne county. 


Opens Dealership 
PORTLAND, Or: Earl Smith, Cali 
fornia automobile dealer, has opened 
a new Pontiac dealership in Klamath 
Falls, Ore. 
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| $995,582.000 Held 


By Sales Finance 
Firms, U.S. Finds 


DETROIT. — Banks now hold 
more than 25 percent of the total 


| retail automotive financing paper, 


it is revealed in the Census of 
Sales Finance Companies for 1939 
just issued by the U. S. department 
of commerce. Breakdown of the 
installment paper, at the end of 


' 1939, shows: 


| 


Sales finance companies held 
$995,582,000, or 72 percent, of the 
total automotive paper, while com- 


{mercial banks held $387,591,000, or 
KRIESEL, center, president of St. Paul Automobile Dealers Assn., 


28 percent. 


The total holdings of all retail 
paper (automotive included) shows 
only a slight variation, as follows: 
Sales finance companies, $1,348,824,- 
000, or 71.4 percent; banks $541,- 
243,000, or 28.6 percent. 


The report reveals 1,086 finance 
companies, with 2,548 offices, while 
10,381 banks are listed as partici- 
pating in the holdings. Of the total 
finance companies, 927 companies 
having 941 offices had their places 
of business confined to a single 
city, while the other 159 “multi- 
unit” companies had a total of 1,607 
offices in various cities. 


Automotive paper constituted 52.7 
percent of the sales finance com- 
panies’ total business, other retail 
accounting for 18.7 percent. Bank 
holdings were composed of 20.5 per- 
cent automotive and 8.1 percent 
other retail paper. Lumped _to- 
gether, the total automotive paper 
held by both finance companies 
and banks constituted 74.5 percent, 
with other retail paper amounting 
to 25.5 percent. 


A total of $1,990,283,000 worth of 
installment paper was purchased by 
the finance companies and banks 
during 1939, their holdings of such 
paper being $1,348,824,000, or 67.7 
percent, at the end of the year. 
The census does not cover the 
volume of wholesale’ financing or 
the amount of other types of busi- 
ness such as factoring and financ- 
ing of insurance premiums. 


The average number of employes 
during 1939 was 5,626 for the single- 
city finance companies, and 21,921 
for the multi-unit finance compan- 
ies, of which 57 percent were men 
and 43 percent women. Average 
number of employes per office was 
5.79 for the single-city companies 
and 13.64 for the multi-unit firms. 


A breakdown by states shows 
Nevada leading with 56 percent 
more installment paper being held 
by banks than by finance com- 
panies. Nevada is followed by Min- 
nesota, Wyoming and California, 
in each of which the bank holdings 
are almost equal to the finance 
company holdings. At the other end 
of the breakdown, Rhode Island 
and South Carolina bank holdings 
were less than 10 percent of that 
held by finance companies. 


May Extend Turnpike 


On to Philadelphia 


HARRISBURG, Pa. Financing 
plans providing for extension of 
the Pennsylvania Turnpike to 
Philadelphia, it is revealed here, 
are now being considered by the 
Reconstruction Finance Corp., 
which made possible the original 
construction linking this city with 
Pittsburgh. 

With estimates for the Phila- 
delphia link running up to $60,- 
000,000, the RFC and turnpike com- 
mission heads, meeting in Wash- 
ington Nov. 19, discussed plans to 
float bonds for approximately $20,- 
000,000, which would be amortized 
through tolls. 


neem 


Price Cutting? 

KANSAS CITY. — Automotive 
Trade Assn. of Kansas City fig- 
ures that in order to retain the 
same gross profit, a cut of— 

% % 

requires 1234 More Valume 
8 requires 25 More Volume 
10 requires 50 More Volume 
12% requires 75 More Volume 
15 requires 112% More Volume 
These figures apply to any 


5 


business where the gross margin 
is 25 percent. 
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OUR PLATFORM 


1. A continuing understanding between manufac- 
turer and dealer, and fair profits for both. 

An eventual profit for the dealer on every used 
vehicle handled. 

Better dealer service and lubrication facilities 
operated at a profit. 

No diversion of fuel taxes from their intended 
use in highway construction and maintenance. 
No government bureaucracy control of the auto- 
motive industry. 
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Blessing in Disguise? 

REEDY commonwealths, which have enacted abnormal 

taxing laws that squeeze every penny possible out of 
the American trucking interests and set up state barriers, 
promise to handicap Uncle Sam in his efforts to carry 
through his defense program. He has had his temporary 
national economic committee investigate, and it already has 
found specific cases of highway shipments of defense 
materials being delayed by the lack of uniformity in state 
laws regulating motor trucking. Also this investigation 
shows that this non-uniformity is increasing the cost of 
shipping by truck. Often two trucks have to be used because 
of the law limitations, where only one would be necessary if 
the commonwealths were more open-minded and cooperated 
with each other. Too, the movement of cargoes has been 
delayed, and in some instances, shipments have been stopped. 
Something has to be done about this. Uncle Sam cannot be 
handicapped in this way, and these state barriers must be 
done away with. 


How to do this is the problem. Nothing can be done | 
nationally, probably, because Congress always is reluctant 
to interfere with states’ rights, but such action may be 
necessary unless commonsense prevails. Before going to 
Congress and asking it to bear down on those who threaten 
to Balkanize the country with such highway barriers, pres- | 
sure should be brought to bear on state legislatures for uni- | 
formity of regulations before the defense program workers | 
go to Capitol Hill and ask for relief. 


Uncle Sam’s present embarrassment may be a blessing in | 
disguise for the trucking interests, if there is revision of 
state regulations because of the defense necessities, and such 
revisions are permitted to remain on the books after the) 
warring nations bury the hatchet and peace again prevails. 





Balancing Labor’s Scales 


seen news regarding the National Labor Re- | 
lations Board has been especially interesting of late, | 
to wit: 

First, President Roosevelt’s selection of Dr. Harry A. 
Millis, veteran conciliator liked by both labor and industry, | 
as chairman of the administrative agency of the Wagner 
Act. Much friction between employer and employes in| 
the past is attributable to the bias of the early NLRB; | 
Dr. Millis’ appointment now gives the board a two-to-one, 
majority in favor of interpreting the Wagner Act so that 
it will be a real benefit to labor, employers and the country 


as a whole. 

Second, the U. S. supreme court’s 6-to-2 decision that the | 
NLRB’s powers are remedial and not penal, thereby denying | 
the board’s right to take punitive action against an employer | 
guilty of unfair labor practices. What is more important, | 
however, is the fact that three liberals appointed by Presi- 
dent Roosevelt — Justices Frankfurter, Murphy and Reed — 
voted with the majority. Which proves again the fact 
that — since justices are appointed for life, enjoy economic 
security, and don’t have to worry about re-election — they 
can release their minds from environmental inhibitions and 


think clearly. 


| the United States and I do not be- 


| my used car selling staff. I would 


| better idea? If so, I would be glad 






MUSINGS OF Sitting here before 
THE DAY 
AFTER! 


(in Michigan) and wondering what 
to talk about that will add up to 


anything worthy of the space it 
inclination of 


fills. The natural 
course, is to talk about how thank- 
ful we Americans should be that 
3,000 miles separates us on both 
sides from the holocaust of war. 
Not less than 99 percent of the 
other columnists (sic.) will use 
that for their theme song this 
morning. Probably the sensible 
thing is to talk about the making 
and selling of motor vehicles which 
is, after all, our excuse for exist- 
ence but which carries with it a 
certain responsibility to the in- 
dustry we serve. 


* * 


From our vantage point looking 
over the manufacturing center of 
the automotive industry, I will re- 
port to you that there has been no 
slackening in the demand for new 
automobiles (except in very iso- 
lated sections) since the 1941 
models were introduced to the 
trade. This statement is based on 
inquiries I have made during the 
week among several of the top 
manufacturers in this district. They 
are all running at full speed and 
have a bank of orders pushing for 
shipment. I made these inquiries 
because, frankly, I was _ taking 
even the predictions of our own 
statisticians in the production 
column of AN with a grain of salt. 
I found only one manufacturer who 
was slowing down and it was his 
company that was one of the first 
three showing 1941 models. 
Whether or not this fact has any 
significance I will leave you to 
judge. My informants indicated 
that good business was general 
and only one mentioned that for 
some reason which he could not 
explain, California (which normal- 
ly takes about 10 percent of pro- 
duction) had not been up to ex- 
pectations but, that even there con- 
ditions were showing improvement. 

* * * 


No need of a neophyte’ trying 
to tell the old-timers who make 
and sell the products of this in- 
dustry wherein lies the problem. 
It is becoming accepted as al- 
most as certain as “death and 
taxes.” Everyone knows that 
when you sell twice as many new 
cars you are bound to pile up 
twice as many used cars and this 
is particularly true when the 
heavy selling season comes at the 
beginning of the winter. That 
situation is at the moment far 
from cheerful but being an op- 
timist I am one of those who see 
a possible solution to this di- 
lemma. 


* 


* 


Everyone knows that the defense 
program is putting thousands of 
men to work in every section of 
the United States. Welfare rolls are 
shrinking while employment is in- 
creasing. Skilled workmen are in 
demand practically everywhere in 


* * 


lieve any man, who can claim a 
trade, has any excuse for not being 
employed today. This class return- 
ing to work offer obviously the 
greatest market for low-priced 
used transportation. They must 
have a car to get to and from their 
work and experience has taught us 
that they are the first to provide 
themselves with reliable transpor- 
tation. I think most of you will 
agree with me that this is the 
“out,” in the present situation on 
which most of you are banking. 
. eS 

If I were a dealer today, I would 

deliberately increase, even double, 


canvass in and around every fac- 
tory or new construction job where 
men were being re-employed. If I 
could get the names of these men, 
as they are taken on, I would can- 
vass them at their homes for the 
sale of a good used car. I would 
make it mighty easy for them to 


get one, believing that I was not} _ 
| taking too great a risk in the as- 


surance of a continuing national | 
defense policy which will keep 
these men employed. Have any of 
you dealers on the firing line a 


























































an empty typewriter 
on Friday the day 
after Thanksgiving 


List of Cars 


Please let me take this oppor- 
tunity to thank you for sending 
me your magazine with the list of 
cars enclosed. It was exactly what 
I wanted. 

We have been Buick dealers 
since 1909 and there have been 
many discussions around as to how 
many cars actually have been built 
and as “oldtimers” they look upon 
us to be authorities; we had 
guessed some six or eight hundred 
but had no idea there were over 
two thousand cars built. — Emil W. 
Steffens, president, Bergen Auto 
Co., Passaic, N. J. 


Thanks 


This is a letter of sincere thanks 


the trustees and the members of 
this association appreciate the 
sympathetic understanding with 


in your news columns. 
Together, now, we can rejoice 
over the outstanding success of our 


| Coming Events 


DECEMBER 








2- 6—New York (Hotel Astor). Ameri- | 


can Society of Mechanical Engi- 
neers annual meeting. 

2-7—Oklahoma City. Automobile Show. 

9-11—Chicago (Morrison Hotel). Na- 
tional heel and Rim Assn. An- 
nual Convention. 

9-18—New Yerk. National Assn. 
Manufacturers. Annual Meeting. 

9-14—Chicago (Navy Pier). Annual 


of 


Automotive Service Industries | 


Show 

10—Chicago. Motor and Equipment 

Manufacturers Assn. Annual Meet- 

ing. 

10—Seattle. Annual meeting Seattle 

Automobile Dealers Assn. 
11-13—New York 
Congress of American Industry. 
13—Chiecago. (Hotel Sherman). Au- 
tomotive Engine Rebuilders Assn. 
Mid-Year Meeting. 


to dig down for the price of a 
bottle of Scotch for any one worthy 


of printing in AN and I will leave | 


it to our editors to judge the worth 
of your contribution.—G.M.S. 


which you treated the subject of | 
the Parkway-Playground Proposal | 


(Waldorf - Astoria). | 


to your publication. It is to let} 
you know how deeply the officers, | 





census bureau. 

















Automotive News Cartoon by Ford McDonald ad 
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Now Smoke This! - 

* cei 

ita! 

e s fact 

‘Actually Built ..... 2? {it 
The views expressed in this column are those of our readers. kets 
Anonymous contributions will not be accepted but confidence will aT 
be observed upon request. 0 
unf 

ma: 


measure at the polls last Tuesday ‘tim 
and also over the fact that the its 
Parkway - Playground program, wn 
over the years, will make our area) I 
a far safer, healthier and happier )Chi 
place in which all of us can work (ton 
and live. — H. B. Earhart, presi- }ng 
dent, Detroit - Huron - Clinton Park ffi 


& Parkway Assn., Detroit. 
South Dakota 


ven 
dri 
aut 
00a 


New car sales have been holding {foo 


their own, but used car sales have 
been deteriorating. This condition, 


we feel, has been brought about by | 
the recent conscription as it pre- |. 


vails throughout our entire terri- 
tory—W. kK. Rierden, president, 
Rierden Motor Co., Sioux Falls, S.D. 


.. »« Years Age 


—from Automotive News files 








Fifteen Years Ago 


Tire engineers forecast that balloon 
tires will be more widely used on 
trucks in the future. . . .The demand 


for closed cars rises almost daily. . - 
Production of new cars and trucks ip 
the United States during October broke 
all existing records when 452,000 units 
were built, according to the U. % 
* 


* » 


Ten Years Ago 


First 10 months’ production of Ford 
cars and trucks totals 1,392,201 units as 


compared with 1,807,385 produced in the 
same period in 1929... . Lincoln an- 
nounces a new line featuring free- 
wheeling. . . . Makes to be shown at 
next year’s show include Cord, Durant, 
Franklin, Jordan, Marmon, Oakland 
and Stutz. 
» » * 
Five Years Ago 

The new. streamlined Cord, with 
front wheel drive, literally stopped the 
automobile show in Chicago. . . . Buick 


reports its export markets are increas- 


ing despite the Italo-Ethiopian disturb- 
ance, Automotive parts makers 
| refuse to confer with the government 
‘claiming the latter’s policies tend to 
destroy confidence in business. 


* + . 


One Year Ago 

Arnold indirectly warns 
strikers at Chrysler Corp. that labor 
monopolists will be prosecuted junder 
the Sherman anti-trust act... . 214, 


Thurman 


new cars are sold in October. 


i 


whi 
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350 Exhibitors Listed De Soto Reports 
For Annual ASI Show etter Business 


Throughout U. S. 
jal to Automotive News 


DETROIT. — Rapidly improving 

business conditions throughout the 
CHICAGO.—A final oo on ex- ce. United States are being noted. 
ypitors for the annual Automotive} Exhibitors have taken 984 booths This was reported by L. G. Peed, 
ce Industries Show, to be held| for the event, sponsored jointly vice-president of De Soto, during 
ere Dec. 9-14, at Navy Pier, places| by Motor and Equipment Manu- the course of a meeting at the 
ie total at 350. 
In releasing this and other de- 


facturers Assn., Motor and Equip-| popGE h , 
’ as begun production of two long-wheelba dels, company’s plant of regional sales 
ment Wholesalers Assn., and Na-| the other a limousine. With a wheelbase of 137% inches, the cars a managers, their assistants and 
A. B. Coffman, perennial ex- 
tion manager, called attention 





es 

















































and the other a third of that 
distance. 






















tional Standard Parts Assn. The | °ver-all length of 22013/16 inches. The interior provides two pillar lights in handisi f: 
: ‘ 7 addition to the dome light over the rear window. Th merchandising managers from all 
latter two organizations and the second dome light separately illuminating the front ae — parts of the United States. 


National Automotive Parts Assn. |———OOO  — Following the best October sales 


one less than a year ago, this| Will hold conventions and other Sanchez A ppointed nounces the appointment of George A.|in De Soto’s history, the meeting 
more than offset by the greater | Sessions preceding and during the} gan FRANCISCO-—V. H. Donnelly, | ecne2 aos manager of the recently- | 145 devoted to plans for increasin 
unt of show space, 117,000 show. head of Donnelly Export Co. “ox. c_ — ne a the tempo of cules. P 





re feet, as against the former 
rd of 108,000 square feet last 


Some exhibitors, in other words, 
taking more space. This is 
made possible, Coffman explained, 
iy the revamping of the exposition 
lls, which will have an aggregate 
246,400 square feet of space as 
wainst 233,520 in 1939. 
More than $100,000 has been 
gent by the City of Chicago on 
ernizing the Pier. As a conse- 
ence, the show will have a spe- 
registration room all its own, 
the west end between the two 
sings of the building. Further- 
more, two enclosed bridges have 
ven built to connect the wings, 
‘9 as to equalize the length of 
‘ach instead of having one of 
tem a mile and a quarter long, 





George H. Thornton, Thornton- A. W. Saburn, Leves-Saburn, Inc. Joseph L. Doan, Doan-Calhoun, Inc. Pee elu rial Tht eel 
Fuller Co.—Dodge Ford-Mercury-Lincoln ont a Te ls ere aT 


nith Confines 
Its Radio Sales 
To Car Dealers 


CHICAGO.—Zenith Radio Corp. 
las withdrawn all automobile ra- 
‘io receivers from sale through 
McDonald "€dio dealers, according to Com- 
nander E. F. McDonald jr., presi- 
int. Zenith automobile radio re- 
wivers are now sold only to auto- 
mobile manufacturers to be in- 
stalled as original equipment at the 
factory or by the manufacturers’ 
aithorized sales and service out- 
lets. 
' The board of directors of Zenith, 
‘ecording to McDonald, felt it was 
unfair to sell the automotive 
manufacturers and at the same 
uesday "time to compete with them through 
at the its own retail radio outlets which 
ogram, lumber in the vicinity of 20,000. 
r area Introduced at the New York and 
appier (Chicago shows, Zenith “safety foot 
| work kontrol” is meeting with encourag- 
presi- ng public acceptance, report Zenith 
| Park “officials. This new device, the in- 
vention of McDonald, enables the 
iriver to change radio stations 
iutomatically by means of a floor- 
: toxard button operated by the left 
olding ‘foot. Full pressure changes stations, 
; have While light pressure instantly cuts 
jition, “f the program so the driver may 
yut by “nverse or listen when approach- 
ng intersections or railway cross- 


eal 





AY a A 





Survey Shows the Newspaper 
Rated First by Philadelphia 


Dealers for New Car Advertising 


(The following is from a recent survey by Ross Federal Research Corporation.) 


QUESTION NO. 1 


Please list in order of importance the newspapers you 





H. R. Erwin, R. A. Erwin Motor 
Car Co.—Oldsmobile-Chevrolet 


recommend for new car advertising. 


THE ANSWER: 


The Evening Bulletin was rated first 292 times out of 435 
or 67.1%. 


; pre- s 
- J ngs. Release of pressure causes the Q 

bai jogram to resume instantly with- UESTION NO. 2 

. SD. wut waiting for the usual warm-up. le i 

SD. ‘in extra button extends control to If only ONE newspaper were used which would you | 


the rear seat passengers but does 
tot interfere with the driver's 
70. ibility to cut off programs. 


recommend ? 


THE ANSWER: PE e.g 


ls | Business Outlook Bright 
McGarrity—Ford-Lincoln 


—— On Coast, Hufstader Says 
slloon ..“LINT.—The business outlook in 
d on ‘he Pacific states is the best it has 
mand %en in 10 years and automobile 
xa in *alers are looking for a continua- 
broke “0n of the high rate of sales that 
units lave prevailed for the past 60 days, 
. V. F. Hufstader, Buick general 
ales manager, reported last week 
return from a series of business 
Ford neetings in that area. 
ts as , Hufstader visited San Francisco, 
n the Los Angeles, Salt Lake City and 
1 an- Uenver and conferred with dealers 
free’ ind distributors from the entire 
rant, ‘est coast area. He said that un- 
jand (erlying business improvement has | 
%en stimulated by the national | 
lefense program which has been | 
larticularly effective in the indus- | 
-_ tial areas of California, the ship- | 
uick “Ng centers of the Pacific north- | 
eas- “est and the mining and agricul- 
urb- ural regions of the mountain and | 
my cast states. 
1 to | 


Total recommendations—The Bulletin... .. . 288 or 69.9% 


Total recommendations—all other newspapers 124 or 30.1% 





Total answers to question No.2........... 412 or 100% 


NOTE: Other newspapers rated by dealers include 
{wo morning newspapers, two Sunday newspapers, 


one evening newspaper, one tabloid newspaper. 





——— 


For the first six months of 1940 as well as for the 
year 1939— 






The Evening Bulletin 


PHILADELPHIA 


carried more new passenger car advertising than 






George B. Steele, George B. 
Steele Chevrolet—Chevrolet 





any morning, evening or Sunday newspaper in the 
Ts ‘ r 
United States. 






More Dealers’ Photographs 
in Next Advertisement 


Elected Director 
WEST ALLIS, Wis 
of the 


= W. C.| p 

Trhanan, president Globe Steet (A ‘ 7 2 
urns “ubes Co Milwauke e, has been electe¢ 
bo! 9 the board of directors of Allis- ale a ; 
der Chalmers Mfg. Co., filling one of th Mela. eis 
QUY WO vacancies on the board oc¢ asioned 

¥ the death of Gen. Otto H Falk for- 

and by that of WHEAI: CV 


‘erly board chairman, 
Xcar Gubelman for years a director. 
Copyright 1940, Bulletin Co., Philadelphia 
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Financial 


Profit-Taking Lowers Motor Shares After Jum 
But Tire, Rubber Group 


Reverses For a Point Rise 


Special to Automotive News 

NEW YORK.—Securities of auto- 
motive companies, excluding the 
rubber firms, ran into considerable 
profit taking following the post- 
election advance and closed lower 
in the latest weekly period covered 
by the AvTomotTive News price 
averages. 

Going against the trend, not only 
of the motor shares, but of the 
stock market in general, the tire 
and rubber group showed strength 
and advanced nearly a point on the 
average. 

The decline in the car and truck 


Ten More Parts 
Makers Become 


MEMA Affiliates 


NEW YORK.— According to A. 
H. Ejichholz, general manager, Mo- 
tor and Equipment Manufacturers 
Assn., 10 more manufacturers of 
automotive products have become 
affiliated with MEMA as members 
and four as credit subscribers. 
These are in addition to the 21 
manufacturers previously reported 
as affiliating with the association 
during the year 1940. 

The names of the new members 
since previous reports are as fol- 
lows: Aircraft Specialties, Inc., 
Lapeer, Mich.; Basca Mfg. Co. Inc., 
Indianapolis; Burgess Battery Co., 
Freeport, Ill.; Curran Corp., Mal- 
den, Mass.; Master Products Mfg. 
Co., Los Angeles; Mercury Battery 
Charger & Tester Corp., Kansas 
City, Mo.; Ted Nagle Equipment 
Corp., Detroit; Quick Charge, Inc., 
Oklahoma City; Wherry Engineer- 
ing Co., St. Louis; Winona Tool 
Mfg. Co. Inc., Winona, Minn. 

The names of the new credit 
subscribers are: Aircraft Special- 
ties, Inc.; Commercial Investment 
Trust, Inc.; Hunter-Hartman Corp., 
and Master Products Mfg. Co. 


New District Created 


AKRON.—Creation of a new sales 
district for the tire division of B. F. 
Goodrich Co., to embrace the Florida 
area, is announced by J. J. Newman, 
vice-president in charge of tire divi- 
sion sales. Conrad R. Helms will be 
manager. 
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TESTS SHOW 


NICKEL PLATE HOLDS TIGHT 





The increasing commercial im- 
portance of Nickel deposits plated 
onto ferrous metals adds interest 
to a fundamental research project 
recently reported by E. J. Roehl. 
Object of this investigation was to 
study the adhesion of Nickel de- 
posits and to establish a basic test 
procedure which could be followed 
commercially. As a result of this 
work, it has been found that ad- 
hesion of Nickel properly electro- 
deposited on steel is well above 
85,000 Ibs. per sq. in. This is a con- 
trast to considerably lower values 
in current literature. Charging the 
discrepancy to present test pro- 
cedure, Mr. Roehl developed a 
modification of the standard Ollard 
test. By defining the exact propor- 
tions of test specimens, he assures 
purely tensile loading, free from 
compound loading. This important 
investigation provides engineers 
with a test procedure which will 
lead to exceedingly strong platings, 
approaching the physical proper- 
ties of the base metal itself. A 
Nickel “skin” can be made to 
hold tight, de- 
spite wear and 
weathering. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N. Y. 








STOCK PRICE AVERAGES 


Previous Latest Year 

Week Week Change Ago 

24 motors - 37.21 35.09 —2.12 37.38 
10 car-truck co.’s .... 39.00 36.42 —2.58 40.00 
10 parts-access, ...... 29.85 29.31 —0.54 27.50 
4 tire-rubbers ....... 18.77 19.53 +0.76 22.90 





stocks was led by the stocks that 
had been in the van of the advance 
—Chrysler and General Motors. The 
selling at all times was orderly, 
however. The decline did bring out 
selling by many investors who de- 
cided that they would stick to the 
sidelines for the time being. The 
talk of an inflation boom did not 
last long, although many observers 
still maintained that some of the 
elements which go into such a 
boom were present in the present 
situation. 


On the other hand, commodities 
generally are plentiful and both 
industry and government have a 
pretty firm grip on prices. 

Another factor in the hesitation 
in the stock market, it is pointed 
out, is the uncertainty regarding 
the ultimate taxation structure. In- 
dications are that numerous experi- 
ments may be tried before the tax 
system is finally arrived at. 


Dividends 


American Forging 


PONTIAC. — Directors of American 
Forging & Socket Co. have declared a 
dividend of 12% cents a share, payable 
Dec. 1, to stockholders of record 
Nov. 25. 

* + * 


Borg-Warner’s 25 Cents 


CHICAGO. — Borg-Warner Corp. di- 
rectors have declared a regular divi- 
dend of 25 cents per share and a 
special dividend of 50 cents per share 
on common stock, both payable Dec. 
10, to stockholders of record Nov. 

* * * 


Briggs & Stratton 


MILWAUKEE.—Increasing the nor- 
mal dividend by 25 percent, directors 
of Briggs & Stratton Corp. have voted 
to declare a dividend of $1 per share 
to stockholders of record Dec. 2. The 
dividend, which heretofore has been 
75 cents, is payable Dec. 16. 

* * € 


Yellow Coach 


DETROIT.—At a meeting of the di- 
rectors of Yellow Truck & Coach Mfg. 
Co., a dividend of $1.12% per share 
was declared on the company’s class 
B stock. payable Dec. 24, 1940, to 
stockholders of record Dec. 11, 1940. 


Workers, Stockholders 
To Share in LOF Profit 


TOLEDO. — Workers and _ stock- 
holders alike will share in the im- 
proved earnings of Libbey-Owens- 
Ford Glass Co. 

About Dec. 16 the employes, 
numbering more than 7,000, will 
receive special compensation 
amounting to 2 percent of their 
total earnings in the 12 months 
prior to Dec. 1, 1940. Stockholders 
will receive a dividend of $2 a 
share on Dec. 16 with Nov. 29 
fixed as the date the stock goes 
ex-dividend. 


Rubber Agent Reports 
S.A. Money Exchange Off 


AKRON. J. L. Cochrun jr., 
South American representative of 
Seiberling Rubber Co., leaving for 
his territory after a short vacation 
here, stated that he views the 
South American trade situation 
with optimism. 

Cochrun thinks the United States 
has a great opportunity to make 
lasting friends of the republics of 
South America, but that if we are 
to succeed wholly, something will 
have to be done about the foreign 
exchange situation. 


’ 

Two Dealers Move 
MILWAUKEE. — Kvam Motor Co., 
Chrysler and Plymouth distributor, has 
moved into larger quarters here at 
N. Broadway and E. State street. 
Mid-City Chevrolet Co. will mone inte 

fe. 


Kvam's former quarters at 
Jackson street. 

“Dealers Tell Me,’’ by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. lt 
appears weekly in Automotive News. 


Crowell-Collier Fete . 





CROWELL-COLLIER Pub. 





Co. presented William Hillman, Collier’s foreign 


manager, and a film short, ‘“‘London Can Take It,” to automotive officials last 


week in Detroit. At one of the tables during the luncheon, 
who described London bombings; Paul EF. 


R. K. Evans, of General Motors. 


1 left to right, Hillman, 
McElroy, of Ethyl Gasoline, and 





OTHER ATTENDEES at the Crowell luncheon were, left to right, W. J. 
O’Neil, president of Dodge; Forest H. Akers, vice-president in charge of sales, 
Dodge, and W. H. Hogben, sales manager of Ditzler Color Co. 





AGENCY MEN present included, left to right, R. H. Crooker, of Campbell- 


Ewald; J. H. 


Neebe, Campbell-Ewald, and Frank Scott, N. W 


Ayer. 





LEFT TO RIGHT, Art Tongue, advertising manager of Chrysler; Lee Ander- 
son, of Lee Anderson agency; George Emerson, of Ruthrauf & Ryan, and Todd 


Reed, also of R & R. 





LEFT TO RIGHT, A. R. Boscow, of Nash, and John McQuigg, of Geyer, 


Cornell & Newell, Nash’s agency. 





LEFT TO RIGHT, W. W. Romaine, Plymouth advertising manager; J. E. 


Bayne, Plymouth, sales manager 


Stirling Getchell. _ 


Automobile Financing 


Tops September, 1939 
WASHINGTON. — Dollar volume 
of retail automobile financing in 
September totaled $109,961,598 com- 
pared with $137,961,205 in August 
and with $94,316,004 in September a 
year ago, the Census Bureau sur- 
vey shows. Wholesale financing in 
September of this year amounted 
to $114,873,700 against $42,111,312 in 
August and $65,309,948 in Septem- 
ber of 1939. 

For the nine-months period, re- 
tail financing aggregated $1,275,- 
465,784, which compares with 
$1,019,655,253 for the corresponding 


of Chrysler, 


and H. T. 


Mitchell, of J. 


period a year ago. Similarly com- 
parative figures for wholesale fin- 
ancing are $1,467,929,906 and $1,062,- 
523,574, respectively. 


To Propose Diversion 


DOVER, Del.—Issues of automotive 
interest slated to come before the 1941 
session of the state legislature here 
include proposed distribution of state 
motor vehicle tax revenues to munici- 
palities, a practice opposed by such 
national automotive organizations as 
American Petroleum Industries Com- 
mittee and National Highway Users 
Conference. 

‘Dealers Tell Me,’’ by John O 
Munn, is an open forum for the 
expression of dealers’ opinions [t 
appears weekly in Automotive News. 
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Universal Credit 
Managers Meetings 


At Detroit Office 


DETROIT.—During the past two 
weeks executives of Universa] 
Credit Co. have been holding sales 
and business conferences in the 
home office here. 


At the conferences last week, re. 


gional and main branch managers ' 
from the following Eastern, Migq- | 
western and Southern territories / 


were in attendance: 


E. A. Rolley, Detroit; George A. | 
W._A. Martin, |, 


Harrison, Boston; 
New York; E. W. Day, Phila- 
delphia; L. H. Barrick, Buffalo; H. 


L. Pitser, Charlotte; H. S. Murray, 
Chicago; E. J. Mulligan, Columbus: | 
G. B. Strong, Dallas; E. M. Kirsch % 
Indianapolis; J. F. Krebs, St. Louis 


and J. J. Tice, Jacksonville. 


This week regional and main 
branch managers from other sec- 
tions of the country are in De- 
troit for a three-day session. These 


men are in charge of operations % 


for the following areas: 


W. E. Lowe, Denver; H. A. 
Bradley, Kansas City; G. L. Schaf- 


fer, Memphis; C. E. Harmon, 
Minneapolis; H. F. Matthewson, 
Newark; A. Quinan, Oklahoma 


City; J. E. Dailey, Omaha; R. G. 
Turner, San Francisco; W. G. 
Mullan, Los Angeles and J. A. 
Walkama, Seattle. 


Buick Expanding 


Field Personnel; 


2 Zones Affected. 


FLINT.—Expansion of the Buick 
field sales organization, 
promotions and changes 
zones, is announced by W. F. Huf- 
stader, general sales manager. 

J. B. Nash, for the past year 
zone manager in Chicago, has been 
promoted to special regional as- 
signment. 


Succeeding Nash to the Chicago 





J. B. Nash C. E. Childers 


post is C. E. Childers, former zone 
manager at Kansas City and before 
that head of the Milwaukee sales 
territory. 


J. W. Waddell, formerly assistant 
zone manager in Kansas City, be- 
comes manager of that zone and 
will be assisted by R. T. Burleigh, 
who has been promoted from the 
position of district representative 
in the same zone. 

Nash, after many years of auto- 
mobile retailing on the Pacific 
coast, joined Buick 1933 as a 
district manager 
and was’ made 
Buffalo zone 
manager in 1934. 

Childers joined 
General Mo- 
tors in 1923, sub- 
sequently enter- 
ing the wholesale 
field in Minne- 
apolis where he 
again became as- 
sociated with the 
corporation as a 
district manager 
in 1932. In 1934 he joined Buick as 
a district manager and in the same 
year was made assistant zone man- 
ager in Minneapolis. Two years 
later he was made Milwaukee zone 
manager and in August, 1938 was 
transferred to head of the Kansas 


in 


J. W. Waddell 


City zone. 
Waddell followed a number 0! 
years of automobile retailing 


joining the Buick field organization 
as a district manager in the Kan- 
sas City zone in 1934. He was made 
car distributor of that zone in 1%: 
and became assistant manager 
year ago. 
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Goodrich Names Cozzens; 


McCoy to Detroit 


By Pete Wemhoff 


{drector 


George F. Cozzens has been ap- 


yinted advertising manager of the 
ie division of B. F. Goodrich Co., 


wording to Frank T. Tucker, di- | 


«tor of advertising. Cozzens en- 


culation of the magazine to over 
two million families, it is re- 
ported. 

In addition to Mrs. Jean Austin, 
editor, other editors who are call- 
ing on this cross section of read- 
ers are Mrs. Charlotte Eaton 








Inspection Lane 
Boosts Cincinnati 


Used Car Sales 


CINCINNATI.—Since opening of 
the city inspection lane early this 
year, the practice of having all 
used cars officially approved before 
offering them for sale has been 
adopted by a majority of local deal- 
ers. With an OK sticker on the 
windshield, a prospective buyer 
need have no fears regarding the 
condition of brakes, steering mech- 
anism, wheel alignment, _ tires, 


oe ee a bean te. a Conway, associate editor; Mrs lights and many other items which 
ae ‘oa ean che. & Ryan, Inc., in a Wood, cn ae and oy ioe ple and rejected 
: we : party service; ulia ourne, i e. 
itorics 1 ca i ain nae home economist; Mrs. Virginia | Officials estimate that to date 
* prganiza tic ae * | Forsythe, decorating editor; Mrs. | nearly 7,000 worn-out automobiles 
anager in the company’s Wash- | Mary E. Monze, decorating in- | ,,. WILLIAM E. HOLLER, Chevrolet’s general sales manager, scans one of| have been taken off the streets 
rge A. wton (D. C.) district. The a. | ie . & the first copies of the San Francisco Call-Bulletin to come off the presses b they were unable to pass 
[ ° 1g i h = to Akron in the quiries, E. L. DD; Seymour, of the newspaper’s new building. ecause Vv 
Pan 8 orl og division In | horticultural editor, and W. E. | these tests. This, of a? is = 
.  ponocia ' : : | Melhorn, architectural editor. ‘ : : 7 The AERA has also announced] flected in an improve marke 
lo; H. 88 oe ae tae a Se | | Engine Rebuilders Assn. publication of its new membership| for good used cars. During the 
aa sing ane aan Sin tian ‘avidin, {dv _ Will Meet December 13 roster, listing directors and officers | first nine months of operation 166,- 
‘irseh’ if the sg ” catia will have | Serer CHICAGO. — Automotive Engine | and jobber-rebuilder members. 472 cars were inspected, an aver- 
 ateny In new . ane ssid om watiniine Arthur G. Patterson, AUTOMOTIVE | Rebuilders Assn. will hold its mid- eee ene age of 730 per working day. Of 
~ ie eh alae aanienainen rod. | News correspondent in Minneapolis| year meeting here at the Hotel Hydraulic Output Up this number slightly over 35 per- 
_ peers ell ae rr : P for past two years, becomes editor | Sherman on Dec. 13. Feature of the} MOUNT GILEAD, 0.—With its mod-| cent were rejected when presented 
ee and publisher of the Kenyon Inde-| meeting will be an informal round- an ner plant hers. per a oe for inspection the first time, due 
ie \deraft pendent, weekly newspaper in that | table discussion by members of the| increased its. manufacturing capacity a a brakes and im- 
These | wijtiam S. Knudsen, National one ae eee — : 
ations | pefense production chief, will de- | 
liver the principal address at De- | 
1. A. toit Adcraft Club’s 35th anni | 
chaf- hanquet Dec. 6. 
rmon, Affair will also honor Henry 
wson, T, Ewald as founder of the club. 
homa d 
R. G. \ame ae 2 > 
My New York Mirror announces the Why didn C you 





appointment of E. 
V. (Gene) McCoy 
as manager of its 


tell me about 





5 eee office, lo- | 
cate at 7-245, | 
1; General Motors | LIFEGUARDS?~”’ 
: 
ed i wae ae cea 
suick } with the Mirror 
lving | since 1933 as 


two © 
Huf- 


automobile editor 
and dealer con-'! 
tact man in the 
New York area. 


Gene McCoy 


year | 
been L 
as- Joins 


John Botts, formerly with the re- 
search department of Crowell-Col- | 
ler Pub. Co., has joined the staff | 
of Liberty where he will handle 
sales research in the publicity and 
promotion department. 


‘Rubber 

' Nelson Goodyear, great-grandson 
of Charles Goodyear, who discov- 
ered the process of vulcanization in 


cago 





1839, tells about his great-grand- 
father’s pioneering in the rubber i 
industry when the rubber-workers’ 

rs story is told on “Americans at 

ii Work,” economic geography and 

iene occupational guidance series of 

alee Columbia’s American School of 
the Air” on Monday (25) at 9:15- 

_., | 2:45 a. m., EST. 

ant Also appearing on the program 

be- | will be Mrs. Nelson Goodyear, 

and granddaughter of Charles Goodyear 

ie” - mother of young Nelson, and 

, Miss Evelyn Goodyear, Nelson's 

tive si e ; 
-” LifeGuards are the most your net profit as much as 30% on the entire sale! 

ific Road | important equipment 

“a. With 75,000 miles of country- : P You need that extra profit. Your customers need 


wide traveling behind them, edi- 
tors of American Home set forth 
again last week for another tour 
of readers’ homes. Starting in 
Milwaukee, they will ring door- 
bells in St. Louis, Indianapolis, 
Dayton and Columbus. This 
down-to-earth method of editing 
a homemaking magazine from 
the road has increased the cir- 


Cadillac Officials 


Plan Conferences 


LifeGuard protection. And to help you sell, Goodyear 
has a special change-over price for car dealers... and 
a very dramatic showroom demonstration at low cost. 


you can sell 
--- THEY SAVE LIVES! 
Join the thousands of enterprising motor car dealers 


from coast to coast who believe that Goodyear Life- 
Guards are the most important equipment they can sell! 


OU'LL make more money... and your customers 
will be better pleased ... if you sell them Life- 
Guards when you sell them new cars. 





There is no longer any reason why cars should be 
wrecked, or people injured, because of blowouts. Any 
intelligent motorist would like to prevent blowout 









rofits Begin Right Here 









a : : 
. Neue Cadities of- accidents...and he can, w 2 a 

ne . DETROIT.—Four Cadillac of é e can, with your help. Over deal for &,5iMPle, profitabl. 

n-  ficials invade the field this wee : — IN touch ith dealers ‘or . Change. 
ys | Sr @ series of conferences wit It will take you less than five min- istrict Office ope out Nearese Criculars, 
ne district men on new and used Car d h hs President in Ch Write to R. §. y O0dyear 
as Merchandising. utes to demonstrate how LifeGuards Tire & Rubber. 4rge of Sal, 1SOn, Vice 






D. E. Ahrens, general sales man- 





. e ales G 
save lives and protect car investment : hoyear 
>. 


Company, Akron 






ager, will cover New York and inv eh 50. 
. Washington; E. F. Upson, assist- .and those five minutes will increase 
. ant general sales manager, Salt 
Y Lake City: R. L. Rickenbaugh, 
=i Sales promotion manager, Pitts- 
v burgh and Albany; and C. R Kirk- 
de patrick, Kansas City and Chicago 
“The purpose of the meetings is 
to discuss not only today's prob- 
lems but those that may arise In 
the future explained Ahrens 


LIFEGUARD is a trade-mark « 


{ The Goodyear Tire & Rubber Company 





96% Capacity 


CLEVELAND. Machine tool 
construction is double that of a 
year ago, National Machine Tool 
Builders Assn. reported last week. 
Productive capacity of the indus- 
try, already increased 50 percent 
in a year, is still expanding. 

The association announced mem- 


$5,925,000 Order 
for Rubber Track 
Goes to Goodrich 


NEW YORK.—A $5,525,000 order 
for several thousand rubber tracks 
for use on high speed “half track” 
scout cars was placed with B. F. 
Goodrich Co. last week by the 
Ordnance department of the United 
States Army, according to an an- 
nouncement by the defense com- 
mission. 

A $1,400,000 order for similar 
equipment was placed with the 
firm July 19. 

Consisting of endless belts of 
resilient rubber blocks reinforced 
with imbedded steel cables to give 
high mobility over all types of 
terrain, the tracks are designed as 
equipment on a new type of scout 
car now being produced in quantity 
by several leading truck manufac- 
turers. The tracks are mounted on 
the “crawler-type” rear wheels of 
the vehicles which attain speeds 
of 55 miles an hour and upwards. 


Ford Will Open 
2 New Village 
Supplier Plants 


DEARBORN, Mich.— Two new 
units in Ford Motor Co.’s string of 
village industries—small neighbor- 
hood plants on rural waterpower 
sites within a 50-mile radius of the 
Ford Rouge plant—will be ready 
for full productive activity before 
Jan. 1, the company has announced. 

One of these small “factories in 
a meadow” is the Willow Run 
plant, located two miles east cf 
Ypsilanti along the stream for 
which it is named. This unit will 
start manufacturing door and igni- 
tion locks for Ford cars about 
Dec. 1. 

At Manchester, 12 miles south- 
west of Ann Arbor, another village 
industry is being completed to 
start assembling automobile in- 
strument panel “clusters” by the 
beginning of the new year. This 
plant is situated on the River 
Raisin. 

The two new units bring to a 
total of 18 the number of such 
village plants producing small mo- 
tor car parts for the parent Ford 
factory. They mark another mile- 
post in the experiment started in 
1918 by Henry Ford when he es- 
tablished the first village industry 
at Nankin Mills to help close the 
gap between farm and factory and 
also to help decentralize his mass- 
production operations. 






Firm Organized 
WALLACE, Ida.—Theodore Wellman, 
Wallace automobile dealer, has left for 
Butte, Mont., where he has organized 
Wellman Motors. Carl Torpey, Verne 
Hewitt and Albert Wellman will be 
associated with him. 





Hit In Oct.; 


Further Rises are Expected 


bers’ October operations averaged 
96.8 percent of capacity, up 1.9 
from September. Capacity, meas- 
ured in terms of payroll hours, 
was 50.3 percent above September, 
1939. In October, 1939, operations 
were at 84.9 percent of the capacity 
at that time. 

“The industry is meeting the 
country’s defense needs by 
increased operating schedules and 
by extensive plant operations,” 
stated F. V. Geier, association 
president. 

“Productive capacity has been 
substantially increased in the past 
year by addition of floor space, 
installation of more equipment and 
better utilization of existing equip- 
ment, increased employment and 
employe training, and _ sub-con- 
tracting parts to qualified machine 
shops.” 


Chrysler Contracts 


For Tank Plants 


DETROIT. — Contract for the 
construction of the $350,000 tank 
plant administration building 
which Chrysler Corp. is building 
for the United States Army, was 
let last week to the O. W. Burke 
Co., E. J. Hunt, operating manager 
of the plant has announced. 

To be begun immediately, it is 
expected this building will be fin- 
ished and ready for occupancy in 
the early part of April. 

In addition to the administration 
building, which will be three stor- 
ies, 260 by 50 feet, there will be 
constructed at the same time a 
one-story garage building 120 by 
50 feet and a one-story hospital 
and employment building 160 by 50 
feet for the tank plant 





Ford Motor Co. is introducing 
parts into its factories which are 
to be used in the airplane engines 
it will build for the Army. By the 
time the new airplane motor 
plant is ready for occupancy, it 
is expected that layouts will have 
been completed for producing all 
parts of the engines in the Ford 
plants and that assembly opera- 
tions on the motors will be under 
way within a very short time 
thereafter. 

* Es * 

South Bend may be the site of 
one of the defense aircraft as- 
sembly plants which will be built 
in the midwest. Surveys have been 
made of railroads and other facili- 
ties which adjoin the Studebaker 
service plant in South Bend, and 
word may soon be issued as to 
where the plant will be located. 
Chicago has also been suggested 


as the site for one of the plants, 


in addition to the Detroit area. 
Bs Ok ca 

Hudson technicians have been 
studying the aircraft assembly 
methods at the Wright plant at 
Patterson, N. J., relative to Hud- 
son taking over’ sub-contract 
work on airplane motor defense 
deal with the automotive indus- 
try. 





NOW YOU, T00, MAY CUT 


~ TELEGRAPH COSTS 15% 10 20% 





By letting Postal Telegraph check com- 
munications files, others have made 
astounding savings! This free survey 
shows up waste, and provides easy-to- 
follow plan to stop waste permanently! 


For Free Telegraph File-Analysis—With No Obli- 
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ONE OF THE TWO new units in the Ford Motor Co.’s group of village 
industries is this small plant at Willow Run, near Ypsilanti, Mich., scheduled 
to start precedes automobile door and ignition locks about Dec. 1. Like most 


of the ot 


er village plants, Willow Run is situated on a rural waterpower site. 


Two 10-horsepower water wheels, said to be the smallest of their kind ever 
built, drive the turbo-generator which supplies electric power for the plant. 





Dealers tell me.» «jon 





By 
O. Munn 


(Continued from Page 8) 


spend for used car advertising, 
most of it is merely listing cars 
with prices, and no attempt is 
made to first establish confidence 
in the dealer or in the value of 
that dealer’s merchandise. 

* * * 


Price doesn’t count until after 
these first two things have been 
established. The more we shout 
price, the more we surround the 
merchandise with suspicion and 
make the advertising less effec- 
tive. An identical car from a re- 
sponsible dealer is worth more 
than the same car from an ir- 
responsible dealer, if for no other 
reason than that the customer 
has the full assurance that he 
isn’t taking any chance. He gets 
an additional value of assurance 
of satisfaction that only a re- 
sponsible dealer can deliver. 

- * * 


Each Car Represents 
A Real Value 


HEN, in summarizing the an- 

swers to these questions, I em- 
phasized that factories build good 
cars—each represents a wonder- 
ful value—but they don’t expect 
the people to properly appreciate 
them unless they spend money to 
advertise them, which they do to 
the extent of many millions a year 
This puts the tradename in great 
prominence and builds public ac- 
ceptance. 

* * * 

Here are automobile dealers in 
America with more capital in- 
vested in machine and tool equip- 
ment than the factories have; 
with more labor employed in the 
servicing of automobiles than the 
factories have in building them; 
here are a great many automo- 
bile dealers running their busi- 
nesses on high principles and 
who have constant and per- 
manent satisfactory relationships 
with their customers, who are 
doing very little to sell the public 
on their importance and their 
contribution to this industry and 
are doing nothing to help the 
public to draw a differential be- 
tween the high-class operator 


and the curbstoner. 
mm ES oa 


Haven’t Taken 


Case to the Public 
HEREFORE, most of the prob- 
lems of the retail industry stem 

from the thought that dealers have 

never taken their case to the pub- 
lic and have hidden behind the 
reputation of the tradename of 
some factory. Of course, under the 
circumstances, competitive condi- 
tions creep in, which constitute 
hazards almost impossible to over- 
come. If the emphasis is all on the 
car, and there is none on the deal- 
er, of course factories can replace 
dealers without loss to themselves, 
ean indiscriminately pack a terri- 
tory with new dealers—and this 
will remain a fact until dealers 
become audible, come out of their 
self-imposed “doghouse,” say some- 


times that when the dealer has a 
flare for turning the spotlight of 
favorable public opinion upon his 
dealership, like the factory has for 
turning the spotlight upon their 
car, then, and only then, can the 
dealer who is a good operator cash 
in on that fact and get a lion’s 
share of the business without re- 
sorting to cut prices. 


When I arrived at the Ohio 
convention I met an old friend, 
George Fellows of Steubenville. 
He said, “John, you’re getting 
fat. Do you want to know how to 
take it off?” I said, “No, I’ve 
heard those stories before — diet 
and exercise don’t listen good to 
me.” Then he said, “My plan 
doesn’t include diet nor exercise 
—it is very simple, and I'll guar- 
antee its effectiveness.” On the 
theory of the fact that advice 
never hurt anybody, I said, 
“George, go ahead and tell me.” 
His answer was this: “John, it is 
very simple. When they ask you 
to have a second helping, all you 
need do is to move your head to 
the left, then to the right. Simple, 
isn’t it?” 

* a + 

It is the same with automobile 
dealers—they know what to do, 
and it is very simple —run their 
business right, keep their eyes on 
the public—then embrace every 
opportunity to emphasize to the 
public the importance of their own 
operations in delivering what the 
public really buys — satisfactory 
miles of transportation. 


Defense Arbitration 


Group Being Formed 
NEW YORK. — Seven thousand 
business and professional leaders 
are being enlisted as_ industrial 
“minute men” in a nationwide pro- 
gram to prevent business disputes 
from becoming a “bottleneck” of 
the country’s expanding defense 
program. 

The primary function of this ef- 
fort will be to survey the industries 
of strategically important localities 
and urge businessmen to join the 
630 other trade groups using the 
arbitration method as a standard 
means for settling intra-business 
disputes. 


Tank Diesel Engines 
CHICAGO.—Contract has just been 
awarded by Rock Island Arsenal to 
Guiberson Diesel Engine Co. for 
radial type diesel engines in the 


amount of $3,888,705. The engines are 
ordnance 
be 


to be used in light U. S. 
tanks. These diesel engines will 
manufactured by Buda Co. 
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Tool Production Rate Runnin 


g 100% Over 1939 


Allison Airplane 
Motor Output To 
Be 1,000 a Month 





NEW YORK.—Engines designed | 


specifically for use in swift inter- 
ceptor pursuit planes are expected 
to be rolling off the production line 


of an Indianapolis factory at the 


rate of 1,000 a month by November 
1941, General Motors Allison divi- 
sion announced last week. 

The statement on the output of 


Allison engines was the first made | 


by the corporation since the step- 


ping up of production on the heels | 


of a lesson taught by the European 
war—that the liquid-cooled engine 
apparently was dominating the 
fighting-plane field. 


The output of the Allison com- ui 


pany is doubly important to Amer- 
ican defense because it manufac- 


tures the only engine of its type ’ 


presently available for pursuit 
planes built here for the Army 


Air Corps and for Britain’s Royal | 


Air Force. 
The company revealed that 286 of 


the engines were built in October, © 


Parts for these engines are also 
made by Cadillac in Detroit. 


Rubber Conducts 
Electricty in New 
U.S. Aviator Suit 


NEW YORK.—A revolutionary 
application of a new scientific 









principle and its immediate use in A 


the U. S. defense program, is an- 
nounced by F. B. Davis jr., presi- 
dent, United States Rubber Co. 


Applying the recent laboratory- © 
discovered knowledge that rubber— ~ 


ordinarily an insulator—could be 


made under particular conditions * 


to transmit electricity and throw 
off heat in the process, the com- 


pany’s scientists built a self-heating © 


aviator’s suit. Submitted to the air 


corps of the U. S. Army, the test © 


suit gave results superior to pre- 
vious types of suits, Davis said, in 
that a proper heat equal to pre- 
vious methods was delivered to the 
wearer’s body with such added im- 
portant factors as lesser weight, 
better fit and a superior scientific 
principle. A test order for a con- 
siderable number of suits followed 
and the suits have now been made 
and delivered to the air corps. 

Explaining the phenomena — so 
opposed to previous beliefs as to 
rubber’s unvarying non-conductiv- 
ity— Davis pointed out that the 
ability to turn rubber, when de- 
sired, into an electricity conduc- 
tor was a recent research dis- 
covery. 

“In accordance with our present 
laboratory policy, we at once 
searched for those applications of 
the new principle that might con- 
tribute to our country’s national 
defense program. The heated avia- 
tor’s suit resulted,” he said. “What 
had been done was to turn non- 
conducting rubber into a resisting 
conductor by the addition of cer- 
tain chemicals during the rubber- 
mixing process. This new type rub- 
ber sheeting, when electrically 
connected at the sheet-ends, will 
pass but resist the current passing 
through it. The result is a radiant 
heat thrown off evenly by the en- 
tire surface of the sheet.” 





“Dealers Tell Me,’’ by John 0. 
Munn, is an open forum for the 
expression of dealers’ opinions. It 
appears weekly in Automotive News. 
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gation to You—Wire Collect: H. A. Davis, 
Postal Telegraph, 253 Broadway, New York City. 


thing good about themselves and 


LUNCHEON, served in the office of Paul G. Hoffman, president of Studebaker 





=.) what their operations mean to an | Corp., climaxed a recent tour of Studebaker’s South Bend plants by prominent 

owner, because it 1s only through | officials of the Costa Rican government. Left to right, are Leon Cortes, former 

aD) 2 public understanding that they will | Costa Rican president; mpaers Cortes ; renee 3 ae Pesnanges, one. 
. } : , ¢ "e reneral o ‘osta ica with offices in San Francisco; — = utchinson, | 

come into their own, and more speatdent and general manager of Studebaker Export Corp.; William Fisher, 

nearly control the local situation. | {ecretary of the Pan American Society, San Francisco. The party is touring 

Because it has been proved many the United States in the interest of Central and North American relations. 
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| Trucks 


Plan to Revive Eastern Trucking Merger Scheme 


$250,000 Already Spent 
By Financial Interests 


By William C. Ullman 


AUTOMOTIVE NEWS, NOVEMBER 25, 1940 


mergers for which the groundwork 
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Neb. Equalization 
Fee on Trucks Is 


Declared Illegal 


LINCOLN, Neb.—A 1939 Nebraska 


lesigned Staff Correspondent is now being laid will depend upon ’ 
t inter. | wASHINGTON.— Observers for|the position taken by the ICC in statute which assessed a $400 
xpected Ygnsportation interests here were its formal detailed opinion. In the equalization fee on _ oil-burning 
‘ion line ‘occupied last week with specula- | meantime American Trucking trucks, in an effort to equalize the 

F tax on such trucks and gasoline 


Assn., Inc., is watching develop- 












at the jn on whether Transport Co. of 
vember, \gv York will persist in its effort} ments closely, the merger trend in machines which have to pay a 
yn divi- form a gigantic merger of|the industry being given marked five-cent per gallon — vehicle 
stern motor carriers, following | attention at the ATA national con- fuels tax, has aoee declared un- 
tout (animous rejection of its original | yention just closed. constitutional by Judge Frederick 
put of Span J Shepherd of the Lancaster district 
st made ne by the "aa. gueamak Since last May, when the first saank 
le step- jerce Commission. he application of the Transport Co.| AWARD of $5,525,000 Army Ordnance contract to B. F. Goodrich Co. for | he acti b ht — 
f the turndown, par- P a an een e action was brought agains 
einen oy in view of favorable was filed with the ICC the case S great American 72s “a = Mary vehicles capable of automotive | the state by Rocky Mountain Lines 
engine ‘commendations from the com-|had moved through the federal| speeds over all types of terrain. of Lincoln, operator of three 
1g the gission’s own finance section, left} mill with virtually no opposition. e diesel-powered trucks. 
se matter in great doubt but some| Toward the end, however, objec-| national Brotherhood of Teamsters,|]employment, and the National In-| pete wemhoff’s Fourth Dimension 
n com- ‘lieve that because of the vast|tion was registered by the Inter-' which feared a deleterious effect on| dustrial Traffic League. offers news of automotive advertising. 
Amer- ‘yterests at stake and probably 
anufac- wre than $250,000 already spent 
ts type the $24,000,000 plan, some effort 
pursuit » resuscitate it will be made. 
Army | According to reliable authority, 
| Royal he applications were knocked out 
‘n objections by the commission to 
t 286 of ‘ye financial setup proposed for 
ctober. “4e largest trucking company mer- 
er ever attempted. The nature of 


re also 
. te objections will not be known, 
wwever, until the formal order is 
unded down, possibly this week. 
Jjpon the substance of these objec- 
jons will depend a possible new 
tempt to win approval of the 


cts 


ew ombine. 
wit Thus far the only statement by 
he ICC was a brief 11th-hour an- 

ionary ~*uncement on the day options ob- 
entific aimed by the Transport Co. ex- 
use in ‘ed. It merely said the applica- 

is an- on had been considered by the 

presi- »mmission and unanimously de- 
Co. ied 
atory- Backing for the proposed con- 
bber— wlidation of a far-flung network 
ld be of eastern trucking companies, 
litions ‘ental firms and terminal andj 

throw “uipment subsidiaries, has been 

com- “uwnished by Kuhn, Loeb & Co.,' 
eating New York investment banking 
he air wuse, which is understood to have , 
e test ent $250,000 on legal, accounting : 
» pre- d other organization work. Nu- 
‘id. in Merous individuals also have de- 
pre- wted much time to the project 
to the ‘ince negotiations began a year ago. 

dim- The organizers and Kuhn, Loeb 

eight, tad planned to recoup their out- 

ontific ay, plus compensation for their 

con- work, from the Transport Co.’s se- 

lowed urities, which were to have to- 

made led $24,000,000 at the start. The 

. rganizers were to have received 

a 100,000 shares of a special wae of 

as to testricted common stock at $1 per 

ictiv- bare, ‘Two or three years. later INTERNATIONAL makes the Trucks... Truck Owners make the REPUTATION 
| the these shares were to be convertible, 

1 de- share for share, for the regular ; ; 

nduc- ommon at the current market The reputation enjoyed by International im trucks because Harvester has kept faith 

dis- rice. Original sale price of the ; 

atter was to be $22 a share. The Trucks has been building steadfastly since | with the men who use trucks. 

esent ‘ankers were to take the common : 

once [#20 and the preferred at $10) the first high-wheeler took to the rough All International Trucks are a/l-truck trucks 
1s of ind sell the latter to the public at 

con- 1102. roads of 1907—33 years ago. from the ground up—backed always by the 
ional _ The commission’s action was a , ; 

avia- sharp reversal of the report of J. Today, International is the greatest name _ world’s greatest Company-owned truck serv- 
Vhat Edward Davey, chief of its bureau : i at 

non- of motor carriers’ finance section, ice organization! 

sting who conducted exhaustive hearings 

cer- ler weeka, delved deeply into every Year after year truckmen buy more heavy- 
yber- ingle of the merger program and ‘ 

rub- Ithen recommended the major por- duty Internationals than any other make. They 
cally ‘tion of it be approved. k i , oad h 

bn ot the 48 companies involved in now that Internationals give them outstand- 
> the plan 28 are operating carriers : 

ant vhich coe aeaune tar taeaes ta tae ing performance... unbeatable economy. 


“ast and which blanket territory 
*xtending from New England to 
oO "lorida and New Orleans. 


the The fate of at least three other 
eee ts aaa 


For all-around truck values, join the big 
family of International owners. The Inter- 





national Dealer or Company-owned Branch 











ews. 

Track Top Ten near you will be glad to demonstrate the 
| First Ten in Registrations as 
Reported in AN Today: type and size best suited for your business. 
1940 1939 
ve aoe ot INTERNATIO 
| 1—154,880 Chevrolet 136,679— 1 This handsome International is Cab-Over- ao NAL HARVESTER COMPANY 

2—129,379 Ford 102,657— 2 Engine Model D-500—one of 51 models in 180 North Michigan Avenue Chicago, Illinois 
| $— 64,772 Internat’! 53,819— § the complete line, in 166 wheelbase lengths. 

4— 45,439 Dodge 42,860— 4 International sizes range from ';-ton light 
5— 34,693 G. M. C. 21,810— & delivery to powerful heavy-duty 6-wheelers. 
6— 8,041 Plymouth  7,469— 6 

Aa 7— 6,047 Mack 5,273— 7 
8— 5,444 White 3,726— 8 

ker 9— 5,300 Diamond T 4,208— 9 

ent | 10— 2,019 Willys 1,266—14 

= Total All Makes 

= 165,211 396,321 

er, For te gs of all 





( omple 


makes 


P: 


standin 
lag 14, t 


age 


hi issue 
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Pak - Age - Car 
Announces Its 


"41 Truck Line 


CHICAGO. — Diamond T Motor 
Car Co. announces a new series of 
Diamond T Pak-Age-Cars for 1941, 
in which are incorporated latest 
developments, 
and convenience in house-to-house 
delivery service. 


There is no change in the basic 
design, which provides the un- 
broken flat floor only 9% inches 
above street level, stand-drive con- 
trol, and the convenient loading 
deck at the rear. The economical 
four-cylinder engine is continued 
without important change. 

It has not been found possible 
to improve its present economy, 
which averages from 10 to 15 miles 
to the gallon in route service — 
only a little over a quart to the 
hour. 


The air-intake has 


FACTORY-INSTALLED TANDEM AXLE UNITS 


| 





increased economy | 
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TYPICAL of the interest being aroused by the 1941 Diamond T Pak-Age-Car 
is this scene from the recent Dairy Industries Exposition in Atlantic City, 
where several of the new house-to-house delivery units were shown. 





designed to draw _ dust-free air] only 


from inside the body. A 
oil-bath air-cleaner is 
equipment, a_ longer 


larger, 
standard 


partial engagement. This 
mechanism holds the clutch in re- 
lease in both low and reverse until 


emergency | the transmission gears are fully 


brake handle provides more con-| engaged — it is impossible to put 


venient 
throttle 


parking control. 
is now stationary. The 


choke control is of a new rod-and- | 


lever type for positive action and 


Hand | 


any load on the gears in any other 
position. 


Rear side panels now give im- 
mediate access to the Iron Horse 


is positioned for easier handling.| from both sides. 


Transmission gears are now con- 


An improved clutch, new brakes 


trolled by an interlock which elimi-| and stronger rear springs are also 
nates the risk of operating with! featured. 





anes enenensenenetstentetarenictensetimrctnaend 


Trucks 


U.S. May Act To End Barriers Hampering Defense i 


Weight, Length, License Laws _[r 
Slow Truck Movements Down 


(Continued from Page 1) 


delay of shipments one day or 
more on large pieces. The ship- 
ments consist of airplane parts and 
materials being exchanged between 
Los Angeles and Seattle. 

A manufacturer at Port Huron, 
Mich., is now shipping material for 
percussion caps on a British war 
order to Carter Carburetor Co., at 
St. Louis. About a dozen trailer 
bottoms are required. The ship- 
ments have run afoul of the $500 
annual trailer charge in St. Louis. 
This is a city public utility tax. 
There is an alternative of paying 
$4.50 for 24 hours. As this period 
ends at midnight the charge is 
often $9 by the time the truck can 
leave the city. The added expense 
runs very high. 

A Detroit trucking company is 
hauling brass and copper blanks 
and tubing from Detroit to Frank- 
fort Arsenal, in Pennsylvania, and 


,to arsenals in Baltimore and at 


Picatinny, N. J. These shipments 
move regularly through Pennsyl- 
vania and are subject to a weight 
limit of 18,000 pounds, a much 
lighter load than could be carried 
in Michigan with its weight limit 
of 18,000 pounds per axle. 
same company is also moving gun 
caisson and hoists from Detroit to 
Chicago and is required to keep 
cargoes within the Illinois 40,000-Ib. 
limit. 

A trucking company recently 
loaded at Chicago a quantity of 
small arms and other ordnance for 
Camp McCoy, Sparta, Wis. While 
the trucks were not loaded in ex- 
cess of the Wisconsin regulations 
they were not permitted to enter 
the state because they did not have 
Wisconsin tags. 


Work on a new powder plant in 
Tennessee has been obstructed by 


delays in the movement of lumber | 


from points in Mississippi due to 
the extremely low gross weight 
law in Tennessee. 


Innumerable cases of larger 
numbers of trucks being required 
for given shipments because of low 
weight limits 
tucky, Tennessee and Mississippi 
have been reported and it is ar- 
gued by federal authorities that 
enough cases have been assembled 
to prove the necessity of thorough- 
going revision by the states of 
many of their present highway 
laws. It is agreed little relief from 
the course may be expected and 
there is cited the precedent-setting 
South Carolina truck weight de- 
cision in which Associate Justice 
Harlan F. Stone of the U. S. Su- 
preme Court said: 


“Congress, in the exercise of its 
plenary power to regulate 
state commerce, 
whether the burdens imposed on it 
by state regulation, otherwise per- 
missible, are too great, and may, 
by legislation designed to secure 
uniformity or in other respects to 
protect the national interest in the 
commerce, curtail to some extent 
the states’ regulatory power. But 
that is a legislative, not a judicial 
function, to be performed in the 
light of the Congressional judg- 
ment of what is appropriate regu- 
lation of interstate commerce and 
the extent to which, in that field, 
state power and local interests 
should be required to yield to the 
national authority and interest.” 


This seems to open the way for 
action by Congress to stop the 
Balkanizing of the country which 
highway barriers always represent 
and which now threaten to seri- 
ously impede defense measures but 
the usual reluctance of Congress 
to interfere with states’ rights 
makes it appear relief will come 
more quickly through pressure on 
state legislatures for uniformity of 
regulations. This, it is argued, 
would serve ordinary commerce 
mightily as well as promote pre- 
paredness. 


Six New Regional 
Truck Managers 


Named by Dodge 


DETROIT. — Appointment of six 
new regional truck managers In 
territories east of the Rocky Moun- 
tains was announced last week by 
L. D. Cosart, sales manager, Dodge 
truck. 

Cc. A. Templeton becomes truck 
manager in the Detroit region, S. 
W. Kelly, Atlanta region; W. S. 
Woolsey, Pittsburgh region; W. J. 
Teale, Minneapolis region; W. H. 
Kreeb, Cincinnati region and Ed 
Dangerfield, Kansas City region. 

This expansion is in accordanc¢ 
with plans for cultivating the ex- 
panding truck market on the most 


intensive scale in the history of 
Dodge. 

The new regional truck managers 
and representatives’ will devote 
their time to executing truck sales 
programs with Dodge dealers and 


their salesmen. 
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ALBANY.—Truckers and other 
smmercial vehicle operators in 
yw York state will have an in- 
vase interest in the 1941 session 
{the state legislature because of 
soposed legislation vitally affect- 
og their operations. 

Among the more potential pro- 
‘gals are: 1—Week-end and _holi- 
‘uy restriction of highway use by 
ymmercial vehicles. 2—Compul- 


Plymouth Adds 
Two Models To 


Commercial Line 


DETROIT.—Two additional types 
{ Plymouth commercial cars are 
ow in production to widen the 
ist of 1941 special models for busi- 
sess use. 


' The two latest models are a new 
‘lymouth panel delivery and a 
ew “Utility,” all-purpose sedan. 

The new panel delivery is 
nounted on the 1941 passenger car 
chassis, with big 117-inch wheel- 
tase and coil front springs, but 
arries a special panel body con- 
ining more than 124 cubic feet 
if load space. 


Interior of the panel body is 
completely lined throughout, across 
the roof and down to the laminated 
tlywood floor that is more than 
even feet long. Double all-steel 
rar doors swing wide to give a 
rar opening of 37’ inches wide 
by 36 inches high. 

The new “Utility Sedan,” is de- 
signed for drug stores, small gro- 
cerry stores, hat and shoe shops 
or other businesses that do not 
need the large load space of the 
panel delivery. This is a business 
the lowest-priced 
1941 two-door sedan, with back seat 
assembly removed to open up extra 
carrying space. 

At low extra cost, the factory 
supplies a sliding screen partition 
to lock up the load when the car 
is parked in places where front 
doors must be left unlocked. If 
preferred, the complete rear seat 
assembly may also be purchased. 
It may be easily installed when 
this vehicle is required for passen- 
ger car service and is as easily 
removed to reconvert the car for 
commercial use. 





Good Humor an Asset, 


Safe Driver Points Out 
EAST PITTSBURGH, Pa. If 
you want to drive safely keep 
smiling! That’s the advice of a 
man whose rules for good driving 
have just won recognition by the 
National Safety Council. He is H. 
Simms, supervisor of works 
transportation at the East Pitts- 
burgh division of the Westinghouse 
Electric and Mfg. Co. 

He and his men have been 
awarded the National Safety Coun- 
cil bronze plaque for driving 104,000 
miles, during the year ending last 
June, without a lost time accident. 
These same drivers have driven 
Westinghouse cars and trucks for 
the past 12 years without any lost- 
time accidents. That totals up to 
326,000 driver hours of safety. 


60-Hour Week Dropped 
For Holiday Trucking 

WASHINGTON.—Department 
stores subject to Interstate Com- 
merce Commission regulation 
will be exempt from enforce- 


ment of the 60-hour week for 
drivers of their trucks during 
the Christmas rush, the ICC has 
ruled. The exemption applies to 


contract and private 


common, . “ 
will be in 


motor carriers and 
force Dec. 10 to 25, inclusive. 

The commission found the 
Christmas rush is likely to be 
so great it cannot be handled 
by regular drivers in a 60-hour 
week in many cases and that 
untrained drivers cannot prop- 
erly and efficiently handle such 
deliveries. 





sory inspection of vehicles. 3—De- 
ferred registration dates. 4—Di- 
version of motor funds. 5—Express 
highways-super highways. 6—High- 
way lighting. 7—Regulation of 
gasoline retailing. 8—Grading of 
gasoline. 9—Abolition of highway 
tolls. 10—Prevention of making 
emergency gasoline taxes _per- 
manent. 11—Opposition to any at- 
tempt to reduce size and weight 
limitations. 12—Strengthening and 
clarifying public service regulation 
of “for hire’ vehicles. 13—Reduc- 
tion of state expenses. 


In addition to these major legis- 
lative prospects will be the usual 
number of “nuisance” bills cover- 
ing trick license plate holders, 
speed limit devices, rear view mir- 
rors and other miscellaneous bits 
of extra equipment. 


tudy in N.Y. 


nceeccceerinesintessstteinniiinlih catch iaiabcadciaeadaaiecnniecitnariiathisiah 





PLYMOUTH PANEL delivery for 1941. Also announced is a new all-purpose 


“Utility Sedan.”’ 


Diesel Fuel Tax Urged 
By Utah Tax Commission 


SALT LAKE CITY.—Enactment 
by the legislature of a law to tax 
fuels used in diesel-powered ve- 
hicles is recommended by the state 
tax commission in a section of its 
biennial report released last week. 
Pointing out that diesel vehicles 


now use the highways without pay- 
ing a tax, the commission sug- 
gested that Utah have a fuel use 
tax law, supplementing its gasoline 
tax. 

In 1937 the legislature enacted a 
mileage tax of 1% cents per operat- 
ing mile for diesel vehicles, but 
the law was invalidated by the 
supreme court because of defects. 


(395)—11 


Legislature 





Calif. to Conduct 
Hearing on New 


School Bus Rules 


SACRAMENTO, Calif.—California 
department of education will con- 
duct a two-day hearing here Nov. 
28-29 on proposed changes in the 
“Regulation of Pupil Transporta- 
tion.” 

The advisory committee on trans- 
portation of school children, ap- 
pointed in 1938 by Dr. Walter F. 
Dexter, superintendent of public in- 
struction, has prepared numerous 
revisions of the 1937 regulations, 
including those on axles, brakes, 
batteries, exhaust pipes, frame, 
gasoline tanks, guards, passenger 
load of school buses, etc. 

Representatives of all bus manu- 
facturers are urged to attend the 
meeting this week. 


Pete Wembhoff’s Fourth Dimension 
offers news of automotive advertising. 
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RAYLIC BRAKES 
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as Standard Equipment on Your Commercial Vehicles 


—They will give Your Trucks an 
Added Margin of Safety... 
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Get THE FACTS 


Write today for your copy of 
Bulletin HU-172 on this new 
Wagner HI-TORK Brake -or 
if you prefer, our representa- 
tive will call and consult with 
you. No obligation. 
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Wagner 





EFFECTIVENESS — Both brake shoes are equally effective in the forward stop. 


This greatly increases the effectiveness of the brake. 


JY STABILITY of PERFORMANCE AND DESIGN — Fixed anchor pins are em- 
ployed permitting us to provide shoes of known and fixed geometry in the brake 
assembly. This geometry does not change from one brake application to another 
and remains fixed throughout the life of the brake lining, assuring stability of 
performance and uniform wear of lining on both shoes. The anchor pins are as 
short as possible, and the backing plate is brought close up to the center web of 
the shoe—thus minimum over-hang and maximum rigidity with minimum weight 


is provided, assuring additional stability and freedom from vibration and squeals. 
The shoes are held in a fixed position by fixed anchors and adequate retracting 
springs—and they cannot be jolted into contact with the drum even on rough 
roads, and will always return to their released position, thus eliminating drag. 


¥ SIMPLICITY — Only one cylinder is used, the same as on conventional two-shoe 
brakes. Consequently there are no more wheel cylinder pistons and cups and no 
more joints to seal against fluid leakage than on the conventional two-shoe brake 
which has been so universally successful. It is so designed that all air bubbles 
rise to the bleeder hole thereby retaining the same simplicity and ease of bleeding 


the system. 


longer lining life. 


dency of brake drum scoring. 


. <sa.UNOUM 


Manufacturers of Lockheed Hydraulic Brakes.- 


EASY SERVICING —AII parts are easily accessible. 
ground to fixed dimensions and pivot about fixed anchor pins, thus giving uniform 
wear and clearances. Service shoes can be supplied with the original produc- 
tion lining which will be the same lining for both shoes. Worn out linings can 
be removed and replaced in the field, if desired. The HI-TORK brake does not 
require two different grades of lining in the same assembly to obtain good braking. 


¥ LOW COST— Since there is nothing complicated about the Wagner HI-TORK 


Brake, all parts are economically manufactured on modern production machinery. 


Electric Corporation 


LONG LINING LIFE—Thce braking effort is equally distributed between the two 


shoes, therefore the lining wear is also equally divided. This feature provides 


LOWER TEMPERATURE—Lower surface temperature of the lining is assured 
because the effort is equally distributed over a// the lining on both shoes. Lower 
temperature assures less lining fade under severe braking. 

QUIET OPERATION — The pressure per square inch of lining is lower since 


both shoes are effective. This eliminates noise and squeals and lessens the ten- 


All brake shoes are pre- 


6400 Plymouth Avenue, Saint Louis, Mo.,US.A. 
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CHICAGO.—Of interest to users 
of light-delivery and light-duty 
trucks, ranging in rated capacities 
from % to 1% tons, is the an- 
nouncement of International Har- 
vester’s new line of five models in 
that capacity range. The new In- 
ternationals are: 

Carrying Capaci- 
ties (Cab, Gross 


body, equip- Vehicle 
Tonnage ment and Weight in 


Model Wheelbase Rating pay load) Pounds 
K-1 113 & 125-in. % ton 2,100 4,400 
K-2 125-in. % ton 2,900 5,200 
K-3 113 & 130-in. 1 ton 3,600 6,650 
K-4 113, 135, 147 

& 159-in. 1% ton 6,000 10,000 
K-5 135, 147, 159 
& 177-in. 1% ton 9,300 13,500 


Outstanding among many me- 
chanical features of the new Inter- 
nationals is the newly designed 
“Green Diamond” engine which, in 
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International Offering Five New Light-D 


Economy Engine, New Brakes, 
Styling, Comfort are Features 


manifolding, new cam contours, 
and scientifically designed com- 
bustion chambers which contribute 
to greater thermal efficiency and 
consequently more miles per gal- 
lon, it is claimed. 


The new Green Diamond engine 
used in the %, %, 1 and 1%-ton 
truck models has a 35/16-inch 
bore and 4%-inch stroke and de- 
velops 82.8 brake horsepower at 
3,400 r.p.m. The new Green Dia- 
mond engine for the 1%-ton truck 
model has a 35/16-inch bore and 
4%-inch stroke and develops 93 
horsepower at 3,400 r.p.m. The com- 


pression ratio of both engine 
models is 6.3 to 1. 
In addition, there is a new 


“Economy Six” Green Diamond 
engine with 3-inch bore and 4%- 


three new engines are designed to 


use standard fuels. It is not neces- 
sary to use high octane rated fuels 
which sell at a higher price per 
gallon. 

Torque Remains High 


The torque of all three engines 
remains high over a wide speed 
range. Maximum torque of the 82.8 
horsepower engine is 159 pounds- 
feet at 1,100 to 1,500 r.p.m., of the 
91 horsepower engine is 181 pounds- 
feet at 800 to 1,200 r.p.m., and of 
the “Economy Six” is 120 pounds- 
feet at 800 to 1,000 r.p.m. 


New hydraulic brakes on all 
models —two-shoe, double-anchor- 
type brakes—are said to provide 
greatly improved braking ability 
for truck models of the various 
sizes. On the larger capacity units, 
Models K-4 and K-5, an entirely 
new type of rear wheel brake, 
which marks a new milestone in 
automotive brake development, is 
employed. On the rear wheels of 
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Brakes Hailed for Efficiency | 


By Mel Adams DIRECTION OF REAR SHOE LOAD REAR SHOE ANCHOR 
Staff Correspondent —— — 
CHICAGO.—One of the most im- : 
portant improvements to come 
from the drafting boards, labora- 
tories and proving grounds of the 
automotive industry in recent years 
is the development of Hi-Tork 
hydraulic brakes, used for the 
first time on the rear wheels of 
the new International Models K-4 
and K-5. These trucks, which have 
rated capacities of 1% and 1% tons 
respectively, are two of five new 
International models in the % to 
1%-ton range, which are now in 
regular production. 
The new brakes are manufac- 
tured by Wagner Electric Co., St. 
Louis. 



















DIRECTION oF 
FRONT SHOE Loap 
IN FORWARD OPERATION 


ON A FORWARD stop, the rear shoe 


LEVER FULCRUM 


FOR FORWARD OPERATION 


these models are the new “Hi- 
Tork” brakes which are said to 
have many advantages including 
(1) longer lining and drum life be- 
cause pressures are more nearly 
equalized on both brake shoes; (2) 
basic hydraulic brake principles 
have been retained and improved; 
(3) increased brake efficiency 
eliminates need for especially large 
brakes, thus reducing maintenance 
costs; (4) longer drum life due to 
new and scientific drum design; 
(5) simplicity of design and a 
minimum number of parts; and 
(6) easy adjustment features, al- 
though adjustment is less frequent- 
ly required. 

Among other mechanical features 
in the new International models are 
the easy-riding qualities, made 
possible by longer front springs; a 
newly-designed, all-steel “comfort” 
cab with quickly adjustable seat 
and back cushions; improved steer- 
ing; wider frames and treads which 
are said to contribute to stability 
and provide for mounting of stand- 
ard bodies of all types; standard- 
ized cab-to-rear-axle dimensions so 
vitally necessary to body inter- 
changeability; improved load dis- 
tribution, which is said to assure 
longer truck life and more uniform 
tire wear due to better distribu- 
tion of load between front and rear 
axles. 

In the new Internationals are 
other features of design such as 
full-floating rear axles (except in 
the %-ton and %-ton models); 
roller bearing anti-friction univer- 
sal joints; improved-type self- 
aligning propeller shaft center 
bearings in the long-wheelbase 
chassis; rubber-cushioned three- 
point engine mounting; rubber- 
mounted radiator; sealed beam 
headlights; mechanical shift 
starter; oil-bath air cleaner; sturdy 
truck-type clutches and transmis- 
sions; two-speed rear axles in 1% 
and 1%-ton models. 


New Styling Features 

Elements of the new styling in- 
clude long, sweeping lines of hood, 
grille and fenders; conservative use 
of chromium trim; headlights 
mounted in fenders; newly de- 
signed hood-side name plate and 
triple-diamond emblem; gracefully 
curving skirted fenders, which, 
with the grille, form an easily re- 
moved one-piece unit providing 
maximum accessibility for the en- 
gine; one-piece hood raising from 
the front; and sloping V-type one- 
piece windshield which gives in- 
creased visibility. The curvature of 
the cab and panel body windows 
and window wells is in keeping 
with the style motif. Hardware in- 
side and out and a new instrument 
panel are other features. 

Standard panel, pickup, canopy- 
top and station wagon bodies have 
been designed to harmonize with 
the lines of the hood, fenders and 
grille. These are available in sev- 
eral sizes for each of the three 
lighter models. Standard stake, 
dump and other body types are 
available for the larger units. 

Interiors of the all-steel cabs and 
panel bodies, as well as the ex- 
teriors, have been designed for ap- 
pearance in addition to comfort 
and utility. 

























three sizes, powers the five new 
models. Increased fuel economy is 
said to result from refinements in 
engine design which include new 


inch stroke, available for all 
models, which develops 64 horse- 
power at 3,300 r.p.m. and has a 
compression ratio of 6.7 to 1. All 


International's Offerings . . . 









INTERNATIONAL panel bodies are designed to harmonize with the finish 

styling of the front end. All-steel panel bodies are available for the ii3cinch 
wheelbase Model K-1, 125-inch wheelbase Model K-2, and the 130-inch wheelbase 
Model K-3. These bodies have inside loading space length of 855% inches, 9734 


inches and 109% inches, respectively, for the three wheelbase lengths. 








































INTERNATIONAL station wagon on %-ton Model K-1 carries seven to eight 
persons, including driver. International also provides an 11 to 12-passenger 
station wagon body on the 130-inch wheelbase one-ton Model K-3. 
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INTERNATIONAL’S Model 















K-3 one-ton capacity with stake body. 
























Adopt Group Insurance 

NEW YORK.—Sickness and accident 
benefits have been provided for 700 
employes of Raybestos division, 
Raybestos - Manhattan, Inc., 
manufactures brake linings. 












FOR CROSS-COUNTRY hauling or tractor-trailer shuttle service, the Inter- 
national Model K-5 has the necessary important requirements of power, speed, 
fuel economy and long life, it is said. This illustration shows a round-nosed, 
stainless-steel semi-trailer mounted on the 135-inch wheelbase Model K-5 chassis. 




























centered : 
wheel brakes of adequate effective- 


“The simplicity, ability to take 
punishment, and freedom from the 
ills which have been prevalent in 
brake design,’ explained W. D. 
Reese, chief engineer, motor trucks, 
International Harvester Co., “en- 
ables the new Hi-Tork brake to 
meet the demands imposed by 
greater engine power output, high 
speeds, constantly increasing traf- 
fic density, and the tendency to- 
ward greater loads. 


“Specifically it is felt that the 
following results have been accom- 
plished in the new Hi-Tork brake: 
(1) Both shoes do almost exactly 
the same amount of work; as a 
result, linings are loaded uniformly 
and there is no tendency toward 
localized high-pressure areas which 
tend to destroy both lining and 
drum. (2) Shoes conform to the 
conventional Lockheed design which 
has a tremendous amount of satis- 
factory experience behind it, the 
chief difference being that one 
shoe is turned around and operated 
by a long lever instead of directly 
by the hydraulic piston which has 
the effect of making both shoes 
self-energizing for a forward stop. 
(3) Because pressures are uni- 

DIRECTION OF REAR SHOE LOAD 
IN REVERSE OPERATION 


FRONT SHOE ANCHOR 
(REVERSE ANCHOR) 
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FOR REVERSE OPERATION 


ON A REVERSE stop with the Hi- 
Tork brakes, the small diameter piston 
in the hydraulic cylinder actuates the 
lever in such a way that the front 
shoe moves in the opposite direction 
from what it does on a forward stop. 
It is pushed against a swivel block 
which serves as an anchor at the top 
of the brake. The front shoe is forced 
by drum rotation into the wedge angle 
between the swivel block and the tan- 
gent line of the drum. Being in posi- 
tion to be energized by drum rotation, 
it does most of the work of stopping 
the truck and has ample effectiveness 
for this work due to the relatively 
smaller number of reverse stops that 
are made and the lower speeds at 
which they are made. 


formly distributed and each unit 
of brake area does almost exactly 
the same amount of work, the need 
for very large brakes is eliminated. 
(4) Drum life, due to uniform lin- 
ing pressure and heat distribution, 
has been greatly lengthened. Scien- 
tific ribbing reduces heat and pro- 
vision is made in the new design 
to exclude foreign matter from the 
brake. (5) Only one hydraulic cyl- 
inder is used and the same method 
of bleeding has been employed as} 
in the conventional Lockheed de- | 
sign. (6) Easy adjustment features | 
have been built into the Hi-Tork | 
design, but due to the even wear | 
of the linings in both shoes adjust- | 
ments are naturally less frequent.” 

Early in the experiments it was 
realized that the problem largely 
around developing rear} 




































wheel of International 


of the Hi-Tork brake is anchored at 
the top and the forward shoe remains 
in conventional position with its anchor 
at the bottom. T.iie two anchors are 
diametrically opposite each other. A 
large-diameter piston in the hydraulic 
cylinder pushes the top end of the 
forward shoe against the drum and a 
smaller-diameter piston pushes a lever 
which forces the bottom end of the 
rear shoe against the drum. This puts 
both shoes in their natural position to 
be fully energized from drum rotation. 
It enables both shoes to divide the 
braking load equally. 





ness. Usually approximately 70 to 
80 percent of the gross weight of 
a conventional four-wheel truck of 
11: or 1%%-ton capacity is carried 
on the rear wheels and only 20 
to 30 percent on the front wheels. 
If conventional two-shoe double- 
anchor brakes were used on the 
rear wheels they would have to be 
larger in diameter in order to have 
the effectiveness required. This is 
because in the conventional inter- 
nal-expanding brake the work is 
not divided equally between the 
two shoes. One shoe, being self- 
energized, does most of the work 
required for a forward stop and 
the other does most of the brak- 
ing on a reverse stop. Large dia- 
meter brakes would necessitate 
large brake drums which would 
have relatively small space around 
them for ventilation and would also 
require heavier brake linings which 
would be expensive to replace, 
resulting in high maintenance cost 
for the owner. 


out these years, was to develop an 
effective way of distributing the 
braking load equally over both 
shoes when making a forward stop. 
This was accomplished in the Hi- 
Tork brake by the simple expedi- 
ent of turning one shoe around and 
anchoring it at the opposite end. 
This puts both shoes in their nat- 
ural position to be fully energized 
from drum rotation. And it dis- 
tributes lining wear more uniformly 
over the lining on both shoes. This 
results in longer life for the linings 
and also for the brake drum. 


Distributing the braking effort 
equally between both shoes also 
reduces lining temperature and 
lining fade resulting in _ safer 
operation under trucking condi- 
tions requiring severe braking. The 
permissibly smaller diameter 
brakes permit the use of drums 
of a size which give greater clear- 
ance between the drum and the 
tire rim and therefore provide 


better ventilation for the dissipa- 
tion of heat. 
Brake drums on all four wheels 
(See BRAKES, Page 13, Col. 1) 





on right rear 
Model K-9. 


HI- TORK BRAKE 


The endeavor, therefore, through- t 
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cial to Automotive News 
WASHINGTON. — Before Jan. 1 
» federal government in coopera- 
in with the states will launch 
WN nationwide inventory of all mo- 
y vehicles available for mobiliza- 
n in a national emergency. 

‘This will include privately owned 
acks, buses and such other ve- 
jles as can be used quickly and 
’B, Curtiss, chief of the control 
wision of the Public Roads Ad- 
a a ct ent cette 


Brakes 


(Continued from Page 12) 
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» long-Range Planning Held 


Essential to National Defense | _ 


ministration, asserts the statistical 
summary of available motor equip- 
ment will provide “an indispensable 
link in national defense transporta- 
tion.” 

Transportation for national de- 
fense requires that material be 
moved speedily but without undue 
interference with civilian cars and 
trucks, he emphasizes. Accordingly, 
long range planning is essential in 
the armament and mobilization 
problems confronting the country. 


Report 140 Accidents 


HARRISBURG, Pa.—Truck, bus and 
taxicab operators in Pennsylvania re- 
ported 140 accidents to the Public 





RECTION OF ¢ the five new International mod- | Port ‘cid 

Doreen, iy also have been improved to|Three persons were ‘Killed and. 146 
ar shoe sovide better dissipation of heat.|injured in these accidents with prop- 
red at tis has been accomplished by |¢TtY damage estimated at $25,645. 
remains »ating the drum reinforcing rib 

anchor that it is surrounded by air on 

her. A vth sides and on top. This rib 
an ;close to the center line of the 


rake, greatly reducing the possi- 
iity of excessive drum distortion 
nd brake noise. The location of 
te reinforcing rib also leaves 
sm for a groove between the 
vinforcing rib and the backing 
jate. This groove serves as a self- 
Jeaning dirt slinger which pre- 
ents dirt from entering the brake. 

Conventional Lockheed type two- 
hoe double-anchor brakes are used 
nm the front wheels of Models K-4 
md K-5 (where less braking effort 
s required) and on both the front 
nd rear wheels of the smaller-size 
ew Internationals — Models K-1, 
k-2 and K-3. The parts used in 
jth the Lockheed and the Hi-Tork 
wake are equally simple. Only one 
aydraulic cylinder is used in each 
rake. The number of pistons, cups 
md joints in the hydraulic system 
sthe same. The Hi-Tork cylinder 
‘tas one large-bore, short-stroke 
siston and one smaller-bore, long- 
troke piston and is so designed 
hat all air bubbles tend to rise 
9 the bleeder hole, thereby retain- 
ng the same simplicity and ease 
wf bleeding the system that for 
years has been a feature of the 
lockheed-type brake. Because the 
lockheed and the Hi-Tork have 
the same basic principle of opera- 
‘tion, they are easily coordinated 
on the same truck. 

Reese concluded his explanation 
with this remark: “The increased 
effectiveness of the Hi-Tork brake, 
due to both shoes dividing the 
braking load equally, makes its 
unnecessary to have as many 
square inches of brake lining area 
a8 are required with other types 
of brakes. On some vehicles there 
8 a great deal of difference be- 
tween the total lining area and the 
amount of lining area that does 
the work. What counts is_ the 
amount of lining that is applied 
with complete effectiveness. This 
8 not a debatable point on Hi- 
Tork brakes, since all the lining 
area of both front and rear shoes 
divides the braking load equally.” 
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Indiana Driver 


Gets Safety Award 


CHICAGO. — William Kahl, Indi- 
ana truck driver, has been awarded 
the National Safety Council’s 100,- 
0th No-Accident Driver Award. 
Through arrangements made by 
James G. Hayden, the council’s 
fleet engineer, Kahl was brought to 
Chicago, where the presentation 
Was made at council headquarters 
by W. H. Cameron, managing di- 
rector. 

Kahl’s 130 pounds have piloted a 
10-ton semi-trailer job for the 
Morgan Packing Co. of Austin, 
Ind., 65,000 miles a year for the 
last six years, taking canned foods 
to market and getting there right 
side up and on time without even 
& scratched fender. 

Driver Kahl knocks off 300 to 400 
miles a day when he’s on the road 
~ and he has kept his eyes on the 
toad and traffic in more than 20 
States, mostly in the congested east. 


els 
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“Dealers Tell Me,"’ by John 0O.| 


ar Munn, is an open forum for the 
€xpression of dealers’ opinions. It 
appears weekly in Automotive News 


ALL-AMERICAN CONTROL | | | 
“* SERVING ALL AMERICA** = 





MOST TRUCKS don’t push freight cars around; that’s a job usually left 
for the locomotives to do. Here’s a truck, however, that — big freight 
cars around not for fun, but because that’s its job, according to its owners, 
Pacific Coast Terminals of New Westminster, B. C., who advise that on 
occasions this new model EH Mack has moved as many as six loaded freight 
cars at a time, representing a total load of no less than 420 tons. 


GM Reports Truck Sales to consumers in the United States, 


‘ exclusive of federal government, 
Up 7% for Nov. Period during Nov. 1-10 showed a 7 per- 


DETROIT. — Deliveries of trucks| cent increase over the same period 
by General Motors Truck & Coach, | of November, 1939. 


(897 )—13 


4]s[.S. to Inventory All Trucks, Buses for Mobilization 
Kansas City Sales 


Begin Slow Rise; 


Oct. 6% Over 739 


KANSAS CITY, Mo.— Through 
October, local dealers were able to 
partly erase the record of the 
month previous. September sales 
were the lowest for any month this 
year and below the same month of 
last year. October registrations 
were 6 percent above the same pe- 
riod of last year. 

The record for the year on pas- 
senger cars is 22 percent ahead of 
last year. During October, Chevro- 
let dealers sold 314, Ford 143, 
Plymouth 150. During the same 
month last year, Chevrolet sold 120, 
Ford 140, Plymouth 189. 

Truck sales are slightly under 
those of a year ago. A year ago in 
October, 158 trucks were sold. This 
year’s records show 132. Total for 
the first 10 months is 1,606. 
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With American defense rapidly assuming a rightful potency, 
it is gratifying to know that the same tireless guardians 
which have given so much to the safety and efficiency of the 
world's finest transport system, stand instantly ready to 
serve America in any emergency * Whether it be the ac- 
celerated movement of vital materials or the control of 
mechanized combat units, the position of the Bendix-West- 


inghouse Company is one of alert preparedness * Tuned to 





RST e CD CU Ue A ay ve PITTSBURGH, PA. 


meet any eventuality squarely, Bendix-Westinghouse Air 
Brakes have, through countless millions of miles of peace- 
time service, prepared for any role in which they may be 
cast * For twenty years they have served American trans- 
portation faithfully . . . This privilege has been enjoyed and, 
to a man, the Bendix-Westinghouse Company intends to 
continue it indefinitely. To this end, ever mindful of our re- 


sponsibility to the nation, we have set our course inexorably. 
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By A. H. Allen 


AUTOMOBILE engine builders 
would get a big kick out of observ- 
ing the meticulous care taken in 
machining and finishing the 1,350- 
horsepower Packard marine engine, 
used to power the Navy torpedo 
boats. The engine is a V-12, has 





cast aluminum crankcase, valve 
cover, supercharger; alloy steel 
crankshaft, connecting rods, cyl- 


inder barrels, camshaft, valves. 


All the steel parts are ma- 
chined and ground over their 
entire surface, almost to a mirror 
finish, to avoid any small surface 
cracks or defects which might be 
starting points for fatigue fail- 
ures in the steel. 


Cylinder barrels start out as 
rough forgings of SAE 4,140 steel 
weighing around 56 pounds and by 
the time they have been machined 
and finished, the weight is down to 
21 pounds. Engine has bore of 6% 
inches and stroke of 6% inches. 

* * * 


Production Due 


For a Boost 


OPERATIONS on the four floors 
of Packard’s Y-division are under 
the expert direction of George 
Riefel, who has been steadily ex- 
panding his personnel until now 
there are 495 hourly rate employes, 
40 to 50 apprentices and 28 salaried 
employes. Present production rate 
on the engines is two units every 
three days but this is going to be 
pushed up to three a day shortly. 


Such a production rate is of 
course small potatoes in the ac- 
cepted automotive sense, but when 
you consider that it takes 21 hours 
to machine each of the 12 cylinder 
barrels of the engine, it is easy to 
see why output is in no sense mass 
production. After assembly, the 
engine is block tested for several 
hours, then torn down completely 
and every individual part inspected 


carefully, then reassembled and 
made ready for shipment. 
oe = #& 


New Timer 
Facilitates Welding 


RECENTLY - announced process 
of resistance forge welding, which 
permits spot welding of heavy iron 
and steel sections and which re- 
quires a complicated sequence of 
accurately timed operations, has 
been facilitated through a specially 
designed welding timer of the 
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CARBURIZING 


BOXES NEED NICKEL 





The Driver Harris Company, pro- 
ducers of Nickel-chromium heat 
resistant castings for more than 25 
years, made a major contribution 
to metallurgy by developing long- 
lived carburizing containers. These 
are Nickel alloyed containers which 
withstand high temperatures for 
long periods of time. Driver Harris 
also developed many other high 
Nickel alloy materials especially for 
the heat treating field, and per- 
mitted improvements in technique 
by providing rolled forms as well 
as castings. At the recent National 
Metal Exposition, Driver Harris ex- 
hibited castings and fixtures for 
carburizing; also a _ variety of 
welded and fabricated forms of 
rolled stock for use in high tem- 
perature applications. Latest de- 
velopments take advantage of re- 
cent improvements in high grade 
alloys—usually containing Nickel 
and of improved 
techniques for 
fabricating. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 





electronic type, designed and built 
by Weltronic Corp., Detroit. 


The timer provides close timing 
control for the various operating 
sequences required in forge weld- 
ing: Low weld current, high weld 
current, initial (low) welding pres- 
sure, impact forging (high) pres- 
sure, cooling time, holding time, 
etc. In addition, the timer is de- 
signed to time virtually any com- 
bination of functions required to 
spot weld heavy sections within 
the scope of the resistance forge 
welding process, and can be used 
with any equipment capable of 
such work, whether standard or 
special. 

While exploratory work on the 
possibilities of automatic forge 
welding is still being carried out, 
its proponents, Progressive Welder 
Co., see in it a valuable tool for 
a variety of welding applications 
where heavy sections must be 
joined securely and quickly. 

* * * 


Nine Types 
Of Steel Offered 


RECENT development in the 
field of tool steels is the so-called 
Tuff-Hard process of treatment 
developed by Fred A. Endress, 
who is now vice-president and 
general manager of a company 
known as the Tuff-Hard Corp., 
lately organized in Detroit. Presi- 
dent of the company is Fred John- 
son who also is associated with the 
previously mentioned Progressive 
Welder Co. 

Endress’ process, not yet dis- 
closed in detail, apparently in- 
volves furnace heating and 
quenching treatment which ex- 
erts a dual effect on tool steel, 
imparting both hardness and 
toughness. Range of transverse 
strengths claimed obtainable by 
the process is from 525,000 to 
625,000 pounds per square inch; 
Rockwell C hardness values 
range from 65 to 69 (which to the 
uninitiated may be explained as 
being distinctly not soft). 

Steels of nine different types are 
offered in the treated condition by 
the company. They are claimed to 
stand up well, particularly in hot 
and cold punches and in _ tools 
which cannot be backed up, such 
as thin saws, tool bits for inter- 
rupted cutoffs, and cutoff tools for 
screw machines. 


New Commercial Car Re 





TWO OF PHILCO’S new automobile 
radios for 1941. Top, A. R. 75, Super 
Deluxe two-unit Superheterodyne. Be- 
low, brand new single-unit Superheter- 
odyne, A. R. 40. 





Philco Reports 


Heavy Sale Of 
"41 Car Radios 


PHILADELPHIA.—Sales of 
Philco automobile radios in the 
first 10 months of 1940 amounted 
to $6,878,909 at factory selling 
prices, it is announced by James 


T. Buckley, president of Philco 
Corp. 

“The 1941 line of Philco automo- 
bile radios was’ introduced in 


September and unfilled orders al- 
ready total approximately $2,000,- 
000 at factory selling prices,” 
Buckley stated. “The current high 
level of automobile production, to- 
gether with the increasing demand 
for radios as part of original 
equipment, leads us to believe that 
our automobile radio business will 
be further increased over the next 
several months.” 


Stewart Motor Guts OK 


Of Court in Liquidation 

BUFFALO.—Supreme Court Jus- 
tice William J. Hickey has ap- 
proved the accounting of $191,606 
in the voluntary liquidation of 
Stewart Motor Corp., whose disso- 
lution was effective Jan. 2, 1940. 

The hearing disclosed that some 
of the company’s export accounts 
receivable cannot be collected be- 
cause they are owed in Spain, 
what was Czechoslovakia and other 
countries involved in the European 
war. 

Chris Sinsabaugh’s sparkling 
“‘Sparks’’ column is read by the 
‘‘wide-awake”’ in the industry. 





Md. Lawsuit Shows F. allacy 
Of Rails’ Claim of High Taxes 


Special to Automotive News 

ANNAPOLIS, Md.— Fallacy of 
the railroad’s claim that they are 
unreasonably taxed while truck 
transportation enjoys government 
subsidy is illustrated by litigation 
here, in which the state recently 
carried before the state court of 
appeals its argument that the roll- 
ing stock of the Baltimore & Ohio 
railroad, tax exempt in Maryland 
for more than a century, should be 
subject in part to county and mu- 
nicipal taxation. 

Contrasted with this railroad’s 
rebellion against the state’s efforts 
to partially change the tax-free 
status of its rolling stock, Mary- 
land truck operators since their in- 
ception have paid personal prop- 
erty taxes on their motor vehicles 
as well as real estate taxes on 
their terminals, together with gaso- 
line taxes, registration and opera- 
tor’s fees and other forms of taxa- 
tion. 

As the litigation between the 
railroad and the state went to the 
court of appeals, counsel for the 
railroad, who won last summer in 
the circuit court of Baltimore City, 
contended that the lower court’s 
decision was correct and that a 
$4,131,245 assessment for the year 
1934 was invalid. 

At stake in back tazes, interest 
and penalties was more than $300,- 
000, in addition to future taxes 
amounting to some $46,000 a year 
from 1940 on. 

The state tax commission first 
entered an assessment against the 
railroad in 1937, relying on a 1932 
opinion of the attorney general 


stating that the  tax-exemption 
clause in the original charter of 
the Baltimore and Ohio, in 18926 
was not applicable to properties 
acquired under subsequent legisla- 
tive franchises. 

The railroad appealed to the 
circuit court, and Judge W. Con- 


well Smith handed down his de. # 


cision in its favor on Aug. 30. He 
placed chief reliance on the Settle- 
ment Act of 1878, in which, it was 
contended, the state specifically 
agreed, in view of other considera- 
tions, not to tax rolling stock. 


GE Sealed Beam Lamp 


Offered for Trucks, Buses 

CLEVELAND. - Development of 
a new all-glass hermetically sealed 
12-16 volt Mazda sealed beam lamp 
(No. 4430) designed to provide 
trucks and motor buses 
greatly improved headlighting has 
been announced by General Elec- 
tric’s lamp department at Nela 
Park, here. 

Physical specifications of the new 
lamp are identical with those of 
GE’s 6-8 volt sealed beam lamp, 
Mazda No. 4030. Consequently, the 
4430 will fit any headlamp housing 
made for sealed beam units. 


‘RC’ License Plates 


LINCOLN, Neb.—In reply to a que 
from R. F. Weller, asslotant directer 
of the motor vehicle division, assistant 
attorney general Clarence S. Beck has 
ruled that the financial duty of supply- 
ing “RC” license plates for common 
carriers under the jurisdiction of the 
state railway commission rests with 


the state highway department, rather l 


than with the commission. 


New Commercial Car Registrations 
Nine Months, plus 41 States for October 


Oct. Oct. 
to Date Pos. 
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gistrations, 


1940 1939 Unit 
1940 Pos. 1939 Pos. Gain 
154,880 1 136,679 1 18,201 
129,379 2 102,657 2 26,722 
64,772 3 53,819 3 10,953 
45,439 4 42,860 4 2,579 
34,693 5 27,817 5 6,876 
8,041 6 7,469 6 572 
6,047 7 5,273 7 774 
5,444 8 3,726 8 1,718 
5,300 9 4,208 9 1,092 
2,019 10 1,266 14 753 
1,463 11 1,707 11 244* 
1,390 12 1,122 15 268 
1,328 13 1,351 13 237 5, 
1213 & 1,445 12 232* 
1,010 15 1,836 10 826* 
614 16 365 17 249 
404 17 834 16 430* 
1,775 1,887 112* 
465,211 396,321 68,890 





Al States for Oct., 1940-1939 





STATES 


Brockway 
Chevrolet 












Hudson 


Diamond T 
Divco 






ieee |__| Nes eso tem 8) Sor, a 
jazi a 
ata ‘3 A ae 
_ 8 | | 
— ec 
Louisiana I or * . = 1 = * 
Msseschwvety a Sa tos 
wicniees al] Ha] HS Ta 
Nebraska “401 159, 12,3 30 im 
— ft . 1 ae 
New Mexico aa = : = 3 1 e 
a a ee ee 
Oklahoma eat = ‘ = ber _ 1 
a 
South Dakota a - 2 a bo 4 
Virginia Re ° 12 = : 2 Be m aoe A 1 
Wreaiee a et 
Total {1'States 710) 70 ttn ge TE! 336g) ISH! (5306 2251s 
Total 740! 1463) 1213)154880) 5300) 1390 45439 1328 129379 39698 Gr 
39 1707! 1445!136679! 4208! 1122/42860! 1351'102657 2; 17 565 


to Date 





2 
= e 
£ = | Z 
a 
@ s Z s 
e | ¢ 3 | 2] @ 
& = E 2 = = 
s|3/]8] 2 2 sisié 
§;/;8/)8 | & a2i\a2|s 
| 2765| 240) | Zo | 
2} 2402) 231) 135) | | 42! 149 
33} 1! —s 1 
413 32 32) 8 6 35) 
267| 27| +33] 4 23) 14 
83 7 1 1 2 
69) 2) 14) 1 ae 
190, 30; «19 6 12 
101 17 17 1 1 5 
47 1 2 
54 3 
155, 5) 5 3; =«8 
146 1 15 5 5 
194 ae 1 5 
127 2 1 2 2 
162 59 13 4 11 37 
1 135 13 11 2 3 27 
161 7 29 6 3 6 
173 5 15 1 11 x 
123 3 1 1 
109 10 1 
10 2 
13 
52 1 2 
87 1 1 2 
361 22 30 7 5) OBS 
1 104 34 10 S 15 58 
98 3 9 1 5 
169 3 { 2 
555 111 65 14 20 52 
501' 110 16 3 14 11 
50 3 1 
64 2 2 
128 9 6 rT 
114 8 10 2 
17 1 
32 1 2 
561 2 RO 74 


a 
36 17 124 
110 ? 


1836! 3 


ROt 
7469 834 


) 

1 5000 } 
60 

y 


> 
a 
! 






STATES 





442|'40 


74) Total 23 States 
64| 12223)'39 


tor October 





| | 160|’40 Arizona 
1|_ 3 192)|'39 = 
26) 14; 2549|'40 California 
20; 26} 1803/39) z 
2 10) 487|’40 Colorado 
2 1 469 )\'39 ees 
8 1; 1202)'40 Florida 
13 4) 603 /'39 
277\'40 Idaho 
212)|'39 
1 1, 904/740° Kentucky 
2 849 "39 
a 1; 1035/40 Louisiana 
1} 4} 639/39 
1 12) 1295)|’40 Massachusetts 
1 5| 1007)'39 = 
5 1) 1670/740 Michigan 
4 1360 ‘39 
1 535/'40 Nebraska 
368 |'39 ; 
3) 98|740 Nevada 
94/'39 / : 
2 391 '°40 New Mexico 
393 |'39 
6 7 2301 7°40 Ohio 
11 5 2012 ''39 
3 1 818/'40 Oklahoma 
6 1) 742''39 - 
16 16 «63311 °40 Pennsylvania 
9 23 2192 ''39 
210740 South Dakota 
1 167 ''39 
2 1081 740 Virginia 
6 747 '°39 
BIN * $0 Wyoming 


] 170 °°39 
116 31976 ° 
126) 26212 '39 


1775 165211 ° 


Total 41 states 
for October 
Total 

to Date 


with , 


— 


(399 )—15 


Production-Registrations AUTOMOTIVE NEWS, NOVEMBER 25, 1940 


- Output Hits 105,156 Cars, Trucks Despite Holiday 


XeS ‘Buick, Studebaker} 
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rter of (U. S. and Canada) | Nine Months, plus 41 States for October 
pert "een oe a an et ee toBaio Pox: 190 How 100 Fon Gain 
° ‘ an. an. e ° ° 
legisla- Week Same Week Nov. to to By James L. Delahanty CINE ascosscevves 51,938 1 672,771 1 466350 1 206,421 
Ended Week Ended to Nov. 25 Nov. 23 Associate Editor NE task ouenesdes 29,851 3 429,613 2 379,162 2 50,451 
0 the Nov. 23 1939* Nov.16* Date* 1939*  1940* DETROIT. — The Thanksgiving | Plymouth ............ 30,581 2 354,084 3 310,037 3 44,047 
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3 Mile .....:..00.. 2,000 $ 2495 7,260 47,775 «68,605 weex decline slightly| Nash ...............-. 2015 15 41,743 14 43,448 14 1,705* 
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Steel Rate Hovers at 93% 











produced last 
week. This com- 
pared with 121,163 units turned out 
in the previous week and 74,122 
assembled in the comparable week 








Is Near Peak in October 


NEW YORK.—According to the} 


Rubber Manufacturers Assn., Inc., 





Gross imports for October as re- 
ported by the U. S. department of 










































































































































Hrector ° e tam IM ; lf it is estimated that U. S. rubber| commerce were 74,696 ee > an 
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; ; ‘ Chrysler divisions last week set | | ase of 12.5 percent over the| tons, an increase of 7.4 percent over 
Plant Activit Consumers are impatiently await-| their group total at 21,775 units, Sente b saan tion of 50,206| the stocks om hand at the ene af 
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Caer 1aQ¢ hy.  vweoseos—§_ a forsService 
Satisfied Staff, Customers Highlight Dealer’s Credo 


Night Shift is Maintained 
For Late Servicing Needs 


By F. H. Fullerton 
Staff Correspondent 
CALGARY, Alta.—When a firm 
continues to operate for 30 years 
in a city of over 20,000 families and 
sells a little better than a car and 
a half per family in the city, it can 
be said to have established not only 
a business but a reputation. This 
is the achievement of General 
Supplies, Ltd. of Calgary, Alta. 
which is now looking back over 30 
years of service during which it 
has sold 32,168 cars. The founda- 
tion stone on which this business 
has been built is fair dealing— 
fairness to the staff, to the manu- 
facturers whose lines are handled, 
and to the public. 


The company entered the auto- 
mobile field in 1916 when it took 
over a Chevrolet dealership. 

The policy that has made the 
business a success is that it soon 
recognized that the best advertise- 
ment for the firm was a thoroughly 


Used Car Sales 


Begin to Revive 


In Canton Area 


CANTON, O. — The used car 
market here has come to life, 
inquiry among dealers reveals. De- 
mand slackened, as was expected, 
prior to the election because of 
unrest over conscription. 


Normally the used car sales 
curve parallels that of new cars. 
This has not been true during 
the past 60 days. Used cars have 
lagged, while buying of new auto- 
mobiles has been lively beyond 
precedent. Dealers here have been 
able to absorb factory quotas and 
more. 


Dealers who are well stocked 
with good used cars have no hesi- 
tancy about taking on more. 


WANT ADS 


Want a Man? 


\ 
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CATA Encourages 
Dealers to Build 
Up Service Dept. 


CHICAGO. — Over the years, 
dealers have been reminded that 
service operations hold the key to 
profits. This truth receives a new 
handling in the current “Dealer 
Operating Facts” bulletin of Chi- 
cago Automobile Trade Assn., which 
provides figures to prove the point. 
They are based upon an analysis 
of 68 reports from Chicago area 
dealers whose sales volume during 
the first six months of this year 
exceeded $20,000,000. 


The analysis shows that each 
dollar of service sales produced 
$2.47 of gross income, and each 
dollar of new and used car sales 
produced 74 cents. Furthermore, 
new and used car sales accounted 
for 85 cents of each total sales 
dollar, and service sales for the 
other 15 cents. On the other hand, 
service accounted for 37 cents of 
each dollar of total gross income, 
and new and used car sales for 
63 cents. This fact, states the 
CATA, “demonstrates clearly the 
value of your service department.” 


Service income absorbed 74.6 per- 
cent of total overhead expense, 
with one reporting dealer showing 
126 percent absorption. 

Drawing conclusions from the 
findings, the bulletin says: “The 
information indicates more clearly 
than anything else the need for 
training apprentices in your shop 
now to meet the shortage of me- 
chanics that is very likely to take 
place in the near future. 


“The service department is a 
mainstay of your business. It is 
one of the best sources for new 
and used car prospects. It enables 
you to build a lasting reputation 
for yourself in selling transporta- 
tion, regardless of what line of car 
you may handle. 

“The service department must 
be more carefully nourished than 
ever before. If automobile produc- 
tion should ever be reduced for 
any reason, it is this department 
that will carry you through.” 


Used Car Study ™ 
Urged by Ahrens » 






































































































My First Sale 


ly was while operating a garage) president of National Automobile 

in Chicago, between careers with| Dealers Assn., and a director of 
Ford, that Lynn S. Snow, now one| Illinois Automotive Trade Assn. 
of the nation’s Relating his first sale of an auto- 
pioneer Ford|/ mobile in 1913, the year prior to 
dealers, made his| becoming a Ford dealer, Snow un- 
first sale. Up to| folded these details: 
that time, and “As a sideline to my garage busi- 
even then, his| ness in Chicago, I took to building 
forte was me-|racers that utilized the Ford 
chanics. He had|chassis as the foundation. The 
started in 1906 in| transformation was accomplished 
the Ford branch] by lowering the chassis, lightening 
at Chicago, when| the pistons, reboring the valves, in- 
Tom Hay was| stalling a Bosch magneto, chain- 
manager, later| driven, and putting in a bigger car- 
Lynn S. Snow SPecializing on} buretor. 

carburetors and “To prove I could take my own 

running a garage until 1914 when] medicine, I built one of these 
he opened a Ford dealership under| racers for myself. A policeman 
the name of Lynn S. Snow. Two]! friend saw it, liked it, and asked 
years later, he organized and|me to build a duplicate for him. 
headed Snow Brothers, with his} And that’s how my first sale of an 
brother Earl as the other half of} automobile was made. It really re- 
the combination, and Chicago as; quired no salesmanship on my 
the scene of operations. In ad-| part. Nor did my policeman friend 
dition to serving as president of| ever use the car on a race track, 
Chicago Automobile Trade Assn.| though he felt proud over the fact 
for his second term, Snow is also| that he could attain racing speed 
a director and_ regional  vice-| if he wanted.” 


Dealer Aims for Christmas 


Trade with Special Sales 


By Geo. H. Watson house radios, 15 bicycles, 31 car 
Staff Correspondent radios, 42 batteries, 40 car heaters, 
BIRMINGHAM, Ala. — During /|82 gallons of anti-freeze and 52 
December, Al Dement Chevrolet | dual horns. A varied assortment 
Co. will turn its sales force loose |of electrical appliances were also 
on merchandising a wide assort- | sold. 
ment of goods suitable for Christ- “Our salesmen no longer have to 
mas gifts including electrical appli-| go into a shell and wait until the 
ances, automotive accessories, | siege of gift buying is over,” ex- 
bicycles and other equipment. As| plained Al Dement, president of 
a result December is usually the|the concern. “Instead they can go 
best month in the year instead of |to work on their friends, letting 
the dullest. Last year several sales- | them know of the wide assortment 
men rang up their biggest com-|of merchandise suitable for gifts 
missions for any month in the| carried in stock. Our men actually 
year. sell this merchandise better than 
For a typical December, sales/the chain or department stores 
ran as follows: 40 new cars and| because they actively solicit the 
102 used cars; $3,291 worth of {business on the outside. They re- 
tires, 190 lubricating jobs, 120/ceive a 10 percent commission on 
these sales.” 


Dement pointed out that the con- 


. 
Hudson Service — did not suspend car sales 
uring the Christmas shopping 
Men to Meet For period. Last year a contest was 


satisfied staff and one of the first 
steps, and one that has been con- 
sistently followed, was the selling 
of the staff, one and all on the 
firm itself, and on the company’s 
genuine interest in the success of 
its employes. 

It is impressed on employes that 
to the customers they come in con- 
tact with they represent the firm, 
and that the policy of the firm is 
fairness, and that this must be re- 
flected in the attitude of the staff 
to the public. 


Under the direction of R. Meryn 
Johnston, sales manager, the sales 
staff has been built up to 10, eight 
of whom work on new cars, and 
two on used cars. The company 
has won an enviable position for 
its used car department, handling 
about 1,200 cars on the average for 
the last 10 years, and carefully ar- 
ranging its appraisals and selling 
prices so that the used car depart- 
ment shows a genuine profit. 


The management has found that 
used car appearance recondition- 
ing, while useless in itself in build- 
ing repeat business, is highly 
valuable when mechanical recon- 
ditioning is completed at the same 
time. In the opinion of the man- 
agement a car which looks very at- 
tractive is the worst advertisement 
for a firm if it fails to also give 
mechanical satisfaction, as the 
buyer immediately thinks the car 
has been dressed up to fool him. 
On the other hand when a car is 
properly reconditioned, and _ the 
firm is prepared to stand behind 
it, the fact that the car has also 
been reconditioned as far as ap- 
pearance is concerned turns a 
merely satisfied customer into an 
active booster who is proud of his 
purchase. 


As already mentioned the firm 
prides itself on its employe rela- 
tions, considering this the vital 
point in development of its suc- 
cess. Thirty years ago the com- 
pany started with a staff of four, 
all of whom were officials. Today 
the company has 101 employes, 
most of whom have been with the 
organization for from 10 to 22 
years. The staff in all departments 
work on a two shift basis so that 
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Want a Job? the plant is in continuous opera- e e held for the week prior to Christ-| _DETROIT.—Training courses for — 
+l ae a a a salen Winter Session mas week. Each salesman selling| used car salesmen on makes other — 
Want to Buy? until late at night. This method has a car for more than $100 during| than their own is urged by D. E. 







DETROIT. — Hudson regional|the week received a cash prize in 
service supervisors from the United | mathematical progression. In other 
States and Canada will hold their| words a salesman selling one car 
regular fall and winter session at/ drew $1 extra compensation, if he 
the Fort Shelby hotel, Nov. 26-28,| sold two he drew $4, if he sold 
Thomas H. Stambaugh, director of | three, he drew $6 extra and so on. 
national service operations an- 
nounced last week. Approximately 
150 service men will attend the 


Ahrens, general sales manager of Qj, 
Cadillac, as an aid to used car — 
sales. 7 
“When a salesman has trouble — 
remembering the features of the 
car his company introduced two or Pa 


proven valuable in development of 
service work, especially with fleet 
owners, travelers, and those who 
for various reasons find it incon- 
venient to take their cars for 
service and repairs during the day. 


Want to Sell? 


YOU can make YOUR WANTS 
known quickly and cheaply to 
12,000 Automobile Dealers, Jobbers, 
Manufacturers—the whole industry! 
Forms close Friday noon at Detroit. 
Cash in advance — TEN CENTS 
PER WORD PER INSERTION. 
Twenty-five cents per word for 









three years ago,” said Ahrens, 
“you can’t expect him to recall the 
outstanding points of competitive 


In addition salesmen were sup- 
plied with circulars listing “Christ- 
mas gift specials” in used cars. 







































three insertions. Count each initial, Dp : d W/ d acca 
or abbreviation Ags. : i 
Sa wake "ideas: rl nte oras During the three-day session fac-| These circulars were noteworthy | makes. sates 
‘WANT AD DEPARTMENT tory organization members will|im that the part distributed by| “Each car, on its introduction, — 
AUTOMOTIVE NEWS, DETROIT cave Faery Co, | assist in the discussions. A special each salesman carried his own pic-| had certain sales appeals. The fact Pl 
‘ has prepared a new booklet, “The | meeting under the direction of Ed| ture, name and telephone number.}that the industry continually pro- = 
Linco n eeirenery. | Seeereee Blum, technical service manager, — piece a = —e 7 a —, oe but - 
PO ANT welding operations and machinery. will be devoted to product servic- | Tea@lly distribute the circulars and | entirely destroye ose appeals. — 
rosin entoleor — aa ae ing. not “ditch” them. Salesmen would be in a better __ 
FORMER automobile and truck factory noceceann at es F’-1410-1 During this meeting domestic,| “We did not neglect our car sales | PSition to move used cars ¥ my PI: 
A aero inoduccr’ merchandises | covering special units and accessories |Canadian and export service men| during the month, but we supple-| Were given the pa gn 0 i= 
territory organizer. Experienced in sales | for, the Barber-Colman No. 3 standard | will be presented with a new film | mented our efforts by concentrating freshen-up on _ the model features — 
oe Se Sas seve ieee. oy to fcaeet ata on servicing 1941 Hudsons to be|on the sale of merchandise which | 9! other years. ion 
ne wae saa | f used in holding field service meet-/ was suitable for Yuletide gifts,”| |... <i,-apaucn* sie: tie 
ecutive position with factory, distributor, = a ings. : ; said Dement, “and we were well im ars. ee eal’ te the p 
large dealership or agency. Box 248, White Truck Literature Another special meeting on the | repaid for our efforts.” ee ree, ees Po 
Automotive News, Detroit. Car —- bd ge toe nas merchandising and servicing of Z wide-awake”’ in the industry. 
yrepare a complete set o e era- a zs r tie 
FOR SALE oe in cnnnatiioan with the advent of | parts, accessories and special equip- 
—__ Cts new line of White Super Power] ment will be conducted by H. J. — 
FORD dealership, good location, central | Trucks. Available on request. Hudson, P. E. Jones, C. C. Me- _ 
Kentucky, operating full speed. Big parts . f 
business; modern shop equipment; priced Rotary Lift Catalog : Kellar and = D — = St 
to sell. Terms. Other business makes buy MEMPHIS, Tenn.—Rotary Lift Co.’s Hudson’s parts an access 
possible. Box 245, Automotive News,/new catalog data sheets describe two | staff. at 
Detroit. new advances in Rotary Lift construc- St 
tion: (1) The Rotary amomesse, air P y Wi t Ss 2 St 
bleeder which removes air pockets from 2 inter Service 
BUYER WANTED the lift jack, and (2) Heavy steel, ontiac é ? a 
COLLEOTION SYSTEM—Approved method. | Pabbitt, lined | Dearings that assure Advertised by Mail ” 
‘| longer life operation. 
Prepared for Automotive Trade. Effec- von : 
tive. inexpensive. Trial suggested. Samples , oan: Bulleti PONTIAC. Pontiac dealers are ae 
and Uterature sent Free. Write today. Milling Cutter Bulletin promoting winter conditioning busi- Ww 
Mereantile Forms Company, 11 Avon} ROCKFORD: Til. — A bulletin our} ness this year by mailing over ~ 
Srnes, Pesweense, ee oe milling machines’ has been released | 1,500,000 service advertising pieces — 
FOR SALE by Barber-Colman Co. to their owners, according to L. K. a 
a Sa Marshall, general service manager. a 
400 NEW CAR dealership — New York Heat Resisting Tubing Most popular feature of the pro- 4 
state; best locat.on; very attractive sales} IRVINGTON, N. J.— A new folder, - 7 lete two-month ssn 
and service; excellent organization; un- | describing Irv-o-lite XTE-100 heat re- | gram Is a comp ete ; oe ' , 
usual opportunity. Box 249, Automotive | sisting extruded plastic tubing has | four-piece mailing campaign, cover- a 4 “a . 
News, Detroit. been issued by Irvington Varnish &| ing both lubricant change-over and foo: = = aay ¥ Us 
WANTED — ee te eee winter tune-up. Marshall stated «a ’ 4 he Th 
ae . ; Air Compressor that from preliminary reports i ; 
WANTED 12 sections, 12 drawers each| FORT WAYNE. Ind.—A new catalog | multiple mailings were proving| an appRACTIVE display of electrical appliances, wheel goods and acces 
‘“Mpestac’’ record systems, 4°20" tale, Ae ee ee inst Goan ae more effective than the single mail- | sories helped to build Christmas business for Al Dement Chevrolet Co., 
— a oo , io “Pun ‘o.. ings used in the past. Birmingham, Ala. 


Hw. ¥. | by Wayne Pump Co., here. 
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Actual top and bottom prices on 1940, 1939, 1938 and 1937 A D Vv E F T i S E D — Sun Telegraph; Cincinnati— Post; Detroit — News; 

O used cars, as advertised in local newspapers. SEDAN ® ¥ Chicago—Herald-American; St. Louis—Globe-Democrat; 

prices only used in this comparison. Newspapers co- Used Car Selling Prices Atlanta—Journal; Houston—Chronicle; Oklahoma City 

———— | operating include: Boston—Globe; New York Times, For Week Ending Nov. 10 —Oklahoman, Times; Denver—Post; Los Angeles— 
ges Journal American; Philadelphia—Bulletin; Pittsburgh . 


Times; Seattle—-Times. 





(Copyright 1940—Automotive News) 


o 
nild MAKE Boston NewYork Phila. Pittsb’rg Cin’nati Detroit Chicago St. Louis Atlanta Houston Okla.City Denver Los Ang. Seattle Natl. Avg. 
le {. Buick Series 40 40] 879-795 | 825- 795| 785- 725| 895- 795| 995- 745| 775- 610| 795- 697 | | | |_ 895 | 795 |_ 895-795 | 855- 745 
p. = 39] 675- 535 | 695- 557| 595- 545| 645- 595| 675- 497| 699- 447| 625- 575| 695- 595| 695- 600| 725- 665| 695 | 695- 536| 745- 645| 795- 665| 682- 574 





re, 38] 545- 475| 575- 589| 495- 425 | | §45- 895| 479- $45| 626- 465| 525- 305| 650-450; | 395 | 585- 465 |" 628- 495] 595 5387- 445 



























ed th a) <n nena cae: 
key ra 31] 450- 375| 445- 415| 395- 295| 426- 350 
eee _——- 
“Dealer. (Cadillac 60 Special "4041550 | 1565-1499 | | | | | | | | | | | | 1568-1490 
ealer, ————— 39] 1295-1095 | 1145-1075 | 1195 l ~ | e ee eae ee | | | l | 1206-1085 
| | 





of Chi- acs -aandialiisemianainenens ee = 1 sochenivananssldqeantuitpecssmseemns Aiiieieeanintinienl br 
, which 38] 895 —_ | 945 l l | 875 l l | 995 | 897 | 1045 942- 942 
e point. *37]_ 575 | 497 | | coal Sed as Se he Men ee ; 536- 536 

| 788- 768| 663- 596 
















































































Os Chevrolet Master 40) 675- 595; | «595 - 565) | 575- 589 | 625- 545| 695- 645| 675- 595 | | 695- 515 | 665 |_ 647 |7 
during 39 195- 449 | 448- 395| 465- 485| 545- 449| 525- 397] 475- 449| 465- 395] 495- 462| 475- 395| 575- 465| 585- 425| 545- 450| 645- 535| 688 | 527- 439 
is year 38] 395- 325| 290 | 365-315] 395- 359] 475- 295] 375- 285] 395- $25| 425- 365] 395 425 | 485- 425 | 455- 425| 445- 428| 498 —_| 412- $55 
37] 365- 279 | | 265- 245| 366- 2 $45- 295| 375- $45| 395- 300| 498- 425| S851- 285 
t ee eee - ee 
oduced chevrolet Deluxe 40] 689- 595 | |_645- 545 | 595 675- 585| 745- 565| 845- 669| 795- 745| 688- 505 
i each 39] 585- 465| 525- 425| 498- 445] 535- 495 : 525- 475| 575- 495| 665- 495| 729- 665| 546- 481 
Banc 88] 445-345) 375 | 205 | 395 395 | 427 «| 445- 895] 498- 380| 575 | 411- 353 
ounted ’37]_345- 275 | 340 205- 240| 825-265] | | | 825 | 905- s35| $05 | 475- 450| 360- 908 
| sales Chrysler Royal “sop 0 | OH TH | | 675 | | | 795 | 947 | | 850 | | 781- 781 
or the '39] 695- 589| 525- 515| 595- 545| 650 595- 535| 575 | 595- 550 647 [ 689s |_ 695- 645 628- 568 
a a 88] 495-_345| 445- 395| 445 |_ 395 |_ 495- 325 5| 450 | +450- 445| 595 | 489-475, Ss 470- 402 
ncome, 37] 375-275 |_ 375- 195| 395- $89- 285 | 495- 389| 499 |_389- 282 
es - De Soto 40] 795- 745| 749 | 695- 685 | | 7169- 647| 745 | 795- 695 | 7195 | | | $35- 795 | |_778- 713° 
3 the |—__—"°398 615-545, S| «OSS [| 649- 450| 575- 475| 595- 495| 675- 595 ] | 595 —«|:*‘745 | 869- 789| 653- 558 
ly t Bd : 
ment 38] 495- 345 | 425- 297| 375- 335| 475- 385| 475 | | 895 385 489- 425| 545 | | 451- 357 
6 per- "374 375 | 395- 227| 325- 275| $25- 295| 319- 200| 345- 245| 335 395 345 350 395- $35| 435- 325| 529- 475| 374- 297 
pense, Dodge 40 795- 695| 735- 560| 775- 565| 725 | 685- 649| 745- 585 | | 945- 695| 645 | 7165 | | 785- 695 | | 760- 685 
lowing —— 





39] 595- 497 | 597- 398| 575- 475] 595 595- 510] 550- 425] 545- 445| 568- 495] 575- 395] 595 635 | 525- 405[ 765- 565| 789- 745| 607- 495 
; 38] 475- 345| 487- 375| 435- 374| 495- 395| 445 447 395- 345| 478- 385 | 450 «|: 465- $49| 565- 465| 585- 550] 477- 398° 


n th —— Lacgemmem— ad “ a 
> "374 395- 375- 345 | 350- 345| 425- 289| 475- 320| 539- 425 | 394- 305 


“The 285| 387- 245| 375- 
| 595- 550| 505  —s|_ G95- 579| 725 |_627- 536 
425 | 525- 450] 495- 385| 465- 450| 549- 529| 480- 413 






















clearly Ford V-8 “85” *40] 675- 545 | | 595- 528| 675 











a 39] 495- 345| 465- 315| 445- 395| 466 
f me- 38] 395- 275| 397- 339| 375- 205| 356 395- 345 | 425 445- $64| 395- $85| 450 | 886- 817 


a aiesiaaarena aaa etapa 37] 295- 170 | 295- 219| _ 275- 175] 295- 225] 335- 285| 348- 275| 345- 240| 399- 298| 307- 215 

. _ Ford V-8 Deluxe 40] 647-595 | | 645- 595| 635- 545| 595 —|-649- 459| 585 —s | 650- 550| 695-505] 695 | 698- 595| 509 _—*|_‘725- 505| 675- 665| 669- 577 

= a 39] 510- 415| 400 | 485- 475| 495 | 495- 391| 495- 395] 485- 3995 | 850- 425] 595- $95| 645- 465| 575- 449| 645- 495] 665- 625| 683- 478 
| 395 




























































































































It is orate facia cin aan cca alin. anaes < ee — 
- new 38] 427- 360| 425- 385|  ——=—s«é|=«895- 385] 875- 297] 375- 299] 345- 325] 375 445- 385| 485- $85| 445 —'|_475- 319| 495 | 416- 349 
ables 37] 345- 175| 259 | 245- 195| 275- 269| 265- 165| 265- 179| 195 $25- 245 365- 325| 295 425 296- 222 
aon | Hudson Six 40] 695 | G17 —«|«G95- 545| 595 | l | 595-475) 767 | 656- 528 
fear ~~~~~~412)~«=«°894 595- 497 | i | 545- 417] BA5- 450 | 505- 545 | | 498- 461 
« ~~ 938) 485 |: «395 | 350- 295| 395- 375| 395 | 350 | 395- 299| 475 $75 $88- $23 
must (Terraplane) ’37] 335- 295) | 350 | 355- 279| 395- 195| 260- 245| 295 | 262 | 265 | $45 | 345- 250| 395- 365 | | $27- 271 
pan Tincoln-Zephyr °4041095___| 995-949 | 985 —~* i | 998 | 1205-1065) [1078-1007 
i for °899 845- 595| 895- 575| 635 | 695 | 795- 675| 725- 685| 695- 585| 695 | 795- 675| 795 | | | 945- 695 | | 774- 641 
ment ————C«C‘«‘«G BB 59G- 39H] 595-495] 575- 495] 550 | 595- 495| 495- 450| 395 | 545 | 645- 585] 495 | 675 | 725- 575| 687- 565| 695 | 587- 507 
——_____________ °87 425- 845] 397- 235| 295 375 395- 227| 295- 245| 375 450- 295| 355- 295 488- 365| 475- $25| 545 406- 291 
Mercury 40] 795- 695| 865- 645 | | 795- 725| 840- 795| 745- 639| 765- 685| 775 | 795- 745| 825 | 845- 795| 695 | 895- 599 | | 808- 703 
—— °89 9) 645- 450| 645- 547| 545 665- 550| 595- 575] 595- 535| 625- 545| 535 695- 595| 505- 520/ 595 | 625- 582/ 745- 645| 775 
>11S NashAmbassadorSix 40] 695 —s|_749- 645) ee | | 647 | 685 | 695 | | 925 | 649 121- 645 
a 39] 545 «| -<595- 475| 545 | 495 | 595 525- 477] | 525 | 445 | 545 | 645 | 495 : B4l- 476 
s for | __________°38} 495-_395| 395 | | | 495 Ts [ 425-395] 395 | | | [| | | 441- 395 
>. E. "374 389 | 395- 245| 205 295- 265 375 375- 325| 445 367- 278 
r of Olds Six (60) ’40§ 775- 697| 775- 695| | 775- 625| 697- 566| 679- 650| 695- 645 | | 745- 695 | | | | 925- 895| 758- 683 
car *3g] 625- 479| 595- 495| 595- 485| 565  —||_-505- 489) 499- a0 595- 465| 545- 495| 625- 545| 595- 545 | 645- 595| 675- 595| 597- 525| 745- 658| 607- 520, 
uble 38] 495- 375) 475 | 365-_345| 525- 399| 447 | 450- 327] 475- 395| 425- 875| 545- 495] 445- 395] 350 | 545 | 499- 395| 625- 525| 476- 408 
the 374 385- 295 | | 365 [ 375- 325[ 410- $25] 347- 265| 375- 285| 395- 205| 445- 345| $35- 265 | | 465- $46| 355 | 395 | 387- 305 
rens, Packard Six "sof 845- 775| 740- 625| 745 | v7] | OH | | so] | 105 | 865-714) 1050- 605 | 807-202 
| the *30f 785-505) 625 | OH] | | es] | SO 0s | 8S | 700-663 
itive 38] 545- 385/495 | 495 || | 495 - 8389] 445 | | 550- 108 | 495 | 545 | 725- 665 | | 582- 483 
; "374 345 | 375 | 395 | 368- 295 | | 325- 250| 325- 275| 375 | | 375 | 465- 388] 595- 575| 394- 357 
—. Plymouth "404 667- 575 | 599- 585| 565 | 650- 635 | 547 585- 495 | 645- 465 | | | 745 | 625 | 650 7195- 725| 643- 580 
pro- 39] 575- 445| 495- 345| 495- 395| 550- 395| 575- 495| 469- 395| 465- 395| 548- 395| 565- 545| 665 495- 4125] 595- 495 649- 645 
not *38] 435- 350| 427- 227| 425- 345| 425- 345| 395- 345| 395- 299] 865- 285| 395 395- 345| 395 395 445- 395 529 417- $26 
_ 37] 349- 275| 377- 185| 295- 265| 345- 265| 375- 265| 249- 225] 395- 225 375 345- 250| 360- 295| 365- 265| 435- 290| 488- 479| 366- 273 
~ Plymouth Deluxe 40] 675- 595| 645 | 645- 565) | 589- 485| 595- 495| 650 | 725 | 625 | 687 765- 595| 775- 695| 666- 571 
te 39] 545-435) 567- 447| 535- 465) 525- 499| 535- 385| 475- 390| 495- 305| 499- 445| 545 | 505- 575| 395 | 575- 449| 635- 465| 685- 645| 536- 466 
98) 415- 345] 427- 347 | 410- 325] 395 | 395- 345] 389- 295] 395- 295| 345- 835| 395 | 485- 325| 425 | 375 485- 399| 589- 465| 423- $48 
. 374 395 | 377 | 325- 204| 345- 295| 385- 295] 265- 250| 335- 239| 295- 275| 375 | 345- 245| 265 365- $25| 395- 345 | | 343- 285 
‘the | Pontiac Six 40] 795-695 | | 795- 685| 775- 745| | 695- 590| 695- 675| 695 | | | 735 | 765 | 795- 645| 895- 825| 764- 694 
ai "395 625- 495 495 625- 565 | 585- 559| 544- 443] 545- 425] 545- 475| 525-495] 645- 395| 505 595- 525| 595- 575| 645- 625| 695- 675| 682- 518 
98] 475- 445| 475- 375| 385 | 495- 395| 465- 445| 445- $75| 465- 385| 385 445- 395 | 475 | 525- 305| 425- 395 | 455- 401 
374 395- 295| 295 | 395- 325| 388- 325| 385- 365| $45- 250] 395- 295| S65- 295] l | $45- 275| 395- 249| 475- 295| 485 | 389- 297 
¥- Studebaker Champion __’40] | | 595 | | | 645 | 595 | 645 | 695- 535 | | | | 665- 595 | | 640- 565 
: a :mCSSS l | 465- 460] 495- 435 | 525-495, SOS BY 


| | 865- 845 | | |_ 945 | 905- 845 
| | 









| | 1 | | 
| | 
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_! 39 675 | 600 691- 589 
te 38] 445 475 | | 475 | | 395 495- 450 | | 475 | | 535 | 645 |_492- 450 
(Dictator) ’37] 395- 225 5 375- 325 | 325- 2457 345 395- 295 | | $75- 295[ 465- 345| 445- 345] 575- 440] 471- 308 

Willys 40] 545 | | 445 | 450-445 | | | 550- 485 | =< | 497- 465 

a 3083950 | 8ST | | 395 l | 450- 385| 390 | 495 415- 385 
38) 295 287-6) | | | | | | 2465 | | 250 | 199 . 262- 176 

2 200 8 ee Oe Lhe TCL er 


National Average, All Makes, Nov. 10—$566-$491 
National Average, All Makes, Nov. 3—$564-$484 


Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled exclusively by Automotive News as a copyrighted feature. 
This is the first time anywhere that bona-fide top and bottom prices have been compiled from published figures to establish the trend of the market and the resulting national indez. 
Where no prices are quoted, no car of make and model was offered during the period covered. 


es- 
ep Used Car prices in Cleveland, Indianapolis, Milwaukee, New Orleans, Tulsa and San Francisco appeared on this page last week and will be published again next week. 
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! 100 YEARS ON RUBBER 
By Chris Sinsa 
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Chapter XCVIII—Plymouth and Eddins 


“The best road to national prosperity is for American 
business to shape its policies to fit the consumer facts 


of American life. Millions of families need the help 
' of honest, able business 
| men to get the things 
they want at a price 
they can afford to pay.” 
Nothing profound 
about that. Just good, 
sound common sense. I 
quote this directly from 
a remark by D. S. Ed- 
dins, president and gen- 
eral manager of Chrys- 
ler’s Plymouth Division. 
You can always count 
on Dan Eddins to go di- 
rectly to the point, and 
he further explains: 
“Putting extra-value 
goods, that raise the 
standard of living, en- 
joyment and safety, 
into the hands of fami- 
lies which need them 
but previously could 
not afford them, is the 
highest type of eco- 
nomic statesmanship. 
That’s Plymouth’s con- 
cept of the public service it is performing in the low- 
price motor car field.” 


And that explains a lot of the real reason for 
Plymouth’s skyrocket rise to its present place among 
the top three cars of the industry. The first Plymouth 
came off the line June 11, 1928, and that year the 
Chrysler Corp. shipped 58,000 Plymouth cars under the 
sales managership of A. vanDerZee — who later became 
sales vice-president of the Chrysler Corp. Sensational 
as was that first year production of a new make of car, 
Chrysler Corp. ships as many Plymouths in a month 
today as it did during an entire year before. 

But Plymouth has been breaking records since 1928, 
when it was first announced by Walter Chrysler, who 
felt the public wanted a real automobile at a low price. 
“Give the public something better and the public will 
buy,” he said. 


Birth of Plymouth 


When the car they created was introduced, wiseacres 
said Chrysler had entered a field where competition was 
too tough. A field that already was overcrowded. Pre- 
dictions were that Plymouth would be shortlived — as 
were so many other cars which manufacturers had, 
from time to time, thrown into this battlefield. But 
Plymouth continued to grow. 

This newcomer, then a four cylinder, was introduced 
in the poorest season of what, in those pre-depression 
days, was considered an off-year. Competition was tough 
then, as now. It took real courage to enter a market in 
which two other low-priced cars like Chevrolet and Ford 
were apparently impregnably intrenched. It took cour- 
age, too, to build a half-mile-long plant, a model of pro- 
duction efficiency, in which to manufacture this new car. 

However, the new car was a success from the very 
start. Automobile buyers accepted it with spontaneous 
enthusiasm. In the first six months of its existence, 
Plymouth registered only 1 percent of the total sales 
of the industry. This represents one Plymouth sold for 
each 51 by the two leading low-price competitors. By 
1931 that ratio had diminished to one Plymouth for each 
12 of the other two; in 1935 it was one Plymouth out of 
every four sold in its price class, and in 1940 Plymouth 
is making further gains in sales. 

The Plymouth plant, located on 40 acres of ground 
at Mt. Elliott and Lynch Road, Detroit, was started in 
October, 1928, and completed in record time so the 
new company could move in early in 1929. 

In March, 1930, came an announcement that startled 
the automotive world. The announcement revealed that 
all Chrysler, Dodge and De Soto dealers would handle 
the Plymouth car in addition to their regular items. 
This strategic move immediately increased the number 
of Plymouth dealers to 7,000, providing the new com- 
pany overnight with a strong, nation-wide retail sales 
and service organization. The effects were felt imme- 
diately. While the market for automobiles shrank, 
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Plymouth’s volume increased to record another gain in 
percentage of the industry. 

The following year, 1931, B. E. Hutchinson was made 
chairman of the board of Plymouth (he was also a vice- 
president and director of Chrysler Corp.) and Plymouth 
introduced floating power engine mountings, one of the 
revolutionary engineering developments of recent years. 
The new feature, in addition to Mr. Hutchinson’s dy- 
namic leadership, added impetus to the division’s mount- 
ing sales, and Plymouth registered a gain of 46.6 per- 
cent over the previous year. 

Plymouth became a six in 1932, and while sales of 
some of the other automobile companies fell off during 
that depression year, Plymouth continued its steady 
gain to become producer of more than 10 percent of 
the total cars made by the entire industry. In that year 
the division added a second assembly plant in Los 
Angeles, Calif., to provide more rapid distribution on 
the West Coast. 

By 1932, daily production had risen to 1,000 cars a 
day, and employment increased to more than 5,500. 
Today the Plymouth factory in Detroit is the largest 
automobile assembly plant in the world under one roof 
with half-mile-long assembly lines turning out com- 
pleted cars by the thousand. More than 11,000 employes 
are on the Detroit payroll alone, with thousands of 
others employed at branch factories in Los Angeles and 
Evansville, and supply plants in Kokomo, New Castle 
and other points. 


First Million in Six Years 

The one-millionth Plymouth rolled off the assembly 
line in July, 1934, only six years after the first car was 
introduced to the public. Today the total number of 
Plymouths is well over 3,250,000 cars. 

Every year huge sums are spent for new machine 
tools, improved methods of handling material and new 
equipment. As much as $9,000,000 has been spent in a 
single year in this flexible program of continuous change 
and improvement. 

Today Plymouth’s main plant contains more than 17 
miles of conveyor lines, with thousands of cranes and 
hoists, to deliver automobile parts at the exact instant 
they are needed by workmen on the final assembly lines. 

Of more than 3,000 individual machine tools in the 
plant, each driven by its own electric motor ranging 
from one-fourth to 100 horsepower, many are less than 
one year old. 

Much of the steady growth and development of Plym- 
outh has been personally steered by Dan Eddins, who 
was made its president in 1934. Although Hutchinson 
remained chairman of the board, at that time he turned 
the management of the Plymouth division over to 
Eddins. Dan is a native of Waco, Texas, graduated from 
high school with a business career in mind. Upon grad- 
uation, however, he decided that he would like to try 
his hand at something mechanical before settling down 
to a “white collar job.” 

His first employment, like Chrysler’s, was in the 
locomotive repair shops. In the maintenance shop of 
the International and Great Northern Railroad at Mart, 
Texas, he spent 3! years finding out what made engines 
go, or why they stopped when they did. He later joined 
Studebaker Corp. and was assigned to a big branch in 
Dallas. He advanced rapidly in automotive work, until 
he found himself with a Maxwell distributorship in 
Denver. His partner in this business bought him out 
in 1918. 

Eddins then joined General Motors and was assigned 
to the Chevrolet division. He opened the Denver zone 
for this company and became zone manager, later ad- 
vancing to the post of assistant general sales manager. 

General Motors moved him over to the Olds Motor 
Works as general sales manager, and from there he 
went to the topmost rung of the Oldsmobile ladder, the 
position of president and general manager. In 1932, Dan 
Eddins advanced again, as associate of R. H. Grant in 
the GM “high command.” This position he resigned to 
join the Chrysler Corp. as vice-president and general 
manager of the fast-growing Plymouth division. Eight 
months later, in December of 1934, he became Plym- 
outh’s president. 


This is the ninety-eighth installment of Chris Sinsabaugh’s memoirs 
Next week, Chrysler Corp, continued 





Ligno-Neoprene 
Gasket Developed 
By Chrysler Corp. 


DETROIT.—With the world in 
its present unsettled condition, the 
advantages of finding within the 
United States, raw materials for 
the production of any manufac- 
tured product are obvious. It is 
interesting, therefore, to learn that 
Chrysler Corp. engineers have de- 
veloped a new type gasket ma- 
terial—a_ synthetic rubber com- 
position (ligno-neoprene) as a sub- 
stitute for cork gaskets. All ma- 
terials required for the gasket are 
available in this country. 

Cork has a tendency, engineering 
tests show, of changing in di- 
mension with humidity, of hard- 
ening with age and of taking a 
permanent set under load. Chrysler 
researchers sought a material 
which would have resiliency, to 
hold a seal and which at the same 
time would be impervious to oil at 
high temperatures. 

The new ligno-neoprene gaskets 
are being used throughout the en- 
gine and wherever tight seals are 
required. 

In Chrysler cars three types of 
gasket materials are now used: 
1. metallic asbestos gaskets, for 
strength and sealing at high pres- 
sures; 2. thiokol paper gaskets, for 
sealing at low compression; and 
3. the new synthetic rubber com- 
position gaskets (ligno-neoprene) 
to fill important places where both 
resiliency and sealing are required. 






Minimum Speed 
Law Sought by 
Tex. Safety Group 


AUSTIN, Tex. — Texas Safety 
Assn. announced last week that it 
will petition the legislature in 
January to raise the state speed 
limit and adopt a minimum speed 
regulation for the purpose of pre- 
venting congestion and facilitating 
the movement of traffic. 

The legislature will be urged to 
raise the speed limit from 45 miles 


an hour to 60 miles in the daytime 31 


and 50 miles at night. 

Walter H. Klapproth, Dallas traf- 
fic engineer, was appointed chair- 
man of a traffic engineering com- 
mittee to consult with legislative 
leaders on the proposed legislation. 
Klapproth will be assisted by 
George Clarke of Austin, secretary 
of the association. 

In recommending 50 and 60-mile 
speed limits, the association sug- 
gested that the legislature make 
provision for the fixing of lower 
limits on highway _ sections 
adjudged by engineers to be dan- 
gerous for fast driving. 


New 1940 Battery Line 
Announced by Goodrich 

AKRON.—Widened use of bat- 
teries built with glass mats and 
increased capacities of other units, 
are features of the 1940 battery line 
announced by B. F. Goodrich Co. 

Outstanding addition to the line 
is a new Glasstex battery, desig- 
nated as the GS-151, a 51-plate unit 
of glass mat construction which 
features the patented Goodrich 
non-flood cell cover to prevent 
over-filling the battery, large sedi- 
ment space and greater quantity 
of acid. 


Northwestern Oil Files 


Suit Against 9 Others 
SUPERIOR, Wis.—Northwestern 
Oil Co. has filed a $750,000 suit 
against nine major oil companies 
in federal court here. 

The local firm charges the oil 
companies with raising and fixing 
prices on gasoline and petroleum 
products in violation of the Sher- 
man anti-trust act, thereby pre- 


venting the local company from 
expanding or modernizing its busi- 
ness and increasing the volume and 
value of its property for earning 


power. 
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1900) and all were about equally 
popular, with possibly the gasoline 
enjoying the largest sale. The 
glectric type seemed to be par- 
ticularly suited to heavy-duty haul- 
ing, but the excessively heavy lead 
patteries brought the total weight of 
the vehicle up to such a point that 
it was uneconomical to operate 
them. Some heavy-duty steam 
trucks were sold, but they did not 
prove to be successful. The manu- 
facture of light steam delivery 
wagons was discontinued in 1905. 
“As most of the early com- 
mercial vehicles were built on pas- 
enger car chassis, it is only 
natural that the first trucks should 
appear to be overgrown automo- 
biles, maintaining, however, prac- 
tically every important feature of 
the lighter designed cars. Such 


Columbus’ Oct. 
Sales Up Nearly 
100% Over Sept. 


COLUMBUS, O. Automobile 
registrations in Franklin county, 
during October, numbered 1,331 
against 674 in the preceding month 
and 1,000 in October, 1939, clerk of 
courts J. Arthur Yoder, has re- 


ported. 
The latest month brought the 


year’s total to 12,170 passenger car | 


units against 9,841 for the same 
period last year. 

New truck registrations num- 
bered 156, against 108 in September 
and 139 in October, 1939. Registra- 
tions to date this year were 1,°59 
against 1,326 last year. 

Used car sales by dealers num- 
bered 1,863, against 1,592 the pre- 
vious month and 1,766 in October, 
1939. 

Sales of new passenger cars by 
makes in October follow: Buick, 
112; Cadillac, 29; Chevrolet, 316; 
Chrysler, 31; De Soto, 30; Dodge, 
57; Ford, 168; Graham, 1; Hudson, 


31; LaSalle, 2; Lincoln-Zephyr, 7; 


Mercury, 18; Nash, 21; Oldsmobile, 
101; Packard, 30; Plymouth, 223; 
Pontiac, 96; Studebaker, 38; Willys, 
10, and Lincoln, 1. 


St. Louis Fuel Sales U Pp 


-§T. LOUIS.—The city collected a 
one cent per gallon on 32,457,188 gal- 
lons of gasoline sold within the cor- 
ponerse limits during the quarter end- 
ng Sept. 1. Total gallonage for the 
first three quarters of 1940 is 2,278,305 
gallons more than was sold during the 
same period last year. During 1939 a 
total of 124,796,814 gallons were sold in 
the city and, with the average in- 


crease over 1939 kept during the last 
quarter of this year, an all-time high 
in gasoline consumption for a calendar 
year will be established. 
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new features as front or rear 
wheel, friction, shaft or chain 
drives; one, two, three or four- 
cylinder air or water-cooled en- 
gines; planetary, sliding gear or 
electric transmissions, etce., all 
found their counterpart on the 
various makes of trucks on the 
market in this period.” 
* + * 


A PIONEER was the Knox Auto- 
mobile Co., of Springfield, Mass., 
which is said to have done the 
most to advance the sale of trucks 
at this time. It started building 
three-wheeled passenger cars and 
tractors, but eventually changed 
over to the four-wheeled type. Also 
noted is that in 1902, the White 
Sewing Machine Co., of Cleveland, 
which in these modern times is 
known as the White Motor Co., 
built two steam-driven delivery 
wagons, and in a reliability run 
from Boston to New York and re- 
turn, one of them went through 
with a perfect score. The White 
company at this time was the 
largest producer of steam pas- 
senger cars. In and around 1915 
the company switched from steam 
power to gasoline and today it is 
|one of the leading “independents” 
| among American truck and bus 
manufacturers. 

- ca * 


THE BOOK says that about 1904 
business men awoke to the great 
' possibilities of the truck. Packard 
built its first truck on a passenger 
ear chassis in 1904, and in 1905 
brought out a_ three-ton truck. 
Packard, however, no longer builds 
commercial vehicles. Studebaker, 
reo, Maxwell and Cadillac brought 
out their first commercial vehicles 
in 1904. 


* * + 


NATURALLY it was the his- 
torical section of this book that 
| appealed to this writer, who leans 
|toward the oldtime stuff. But the 
| Motor Truck Red Book has other 
'features that should interest all 
having to do with trucking. In it 
| will be found an alphabetical list 
|of over 4,800 industrial and com- 
mercial concerns that maintain 
traffic departments, together with 
| the names of their traffic execu- 
|tives; an alphabetical list of more 
than 6,000 traffic executives as- 
sociated with these concerns; and 
an appendix giving many important 
listings, such as: Interstate Com- 
|merce Commission, United States 
Maritime Commission and _ staff, 
standing transportation committees 
of the Senate and House, state 
utility commissioners, chairmen 
and secretaries; national and Ca- 
|}nadian industrial traffic leagues 
and their officers; the Associated 
Traffic Clubs of America and their 
| officers; regional shippers’ advisory 
jand its officers; Transportation 
Assn. of America and its officers, 
|}and carloading companies’ district 
| offices. Too, there is an encyclo- 
| pedia of the laws, rules, regulations, 
|and principles and practices of 
| motor truck transportation. 


It seems to answer every ques- 
|tion that may be asked by those 











|interested in trucking and the 
| manufacture of commercial ve- 
| hicles. 


N. Y. Dealers Urge 
~ New Trunk Lines 


ALBANY. — Immediate develop- 
ment of a highway construction 
program providing new trunk lines 
throughout New York state is ad- 
| vocated by Empire State Automo- 
bile Merchants Assn. for economic 
and safety reasons and also as a 
defense measure. 

J. B. Rusterholtz, chairman of 
the association’s highway commit- 
tee, points out that such a program 
from the economic viewpoint has 
become increasingly necessary to 
prevent diversion of tourist and 
long-distance traffic from New 
York highways to the new Penn- 
sylvania Turnpike. 

Its safety importance, he further 
states, is indicated by research 
showing that New York state acci- 
dents could be reduced 50 percent 
if main highway routes were mod- 
ernized. 
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A PREVIEW of the work that lies ahead is sketched for members of Chev- 
rolet’s Post-Graduate School of Modern Merchandising and Management, the 


division’s school for dealers’ sons, by Chevrolet retail o 
the broad-range course outlined for them by W. 

manager. Students from all sections of the country are enrolled in 
of the school. Here A. B. Burkholder, of 


art of 
sales 


rators as a 
oller, genera 
tenth session 


A. B. Burkholder, Inc., Grand Rapids, 


Mich., outlines dealer operations to the students. 


Buffalo Reports October 


Sales 42% Better Than ’39 


Special to Automotive News 

FFALO. — Registrations of 
new cars in Erie county during 
October spurted 42 percent over the 
corresponding month a year ago, 
according to Buffalo Automotive 
Trade Assn. 

Registrations for the month to- 
taled 2,678 compared with 1,888 
in October, 1939. Registrations for 
the first 10 months of this year 
total 24,866 units compared with 
19,171 in the corresponding period 
@ year ago, an increase of 30 
percent. 

This increase during October was 
far greater than had been generally 
expected by dealers who looked for 
a pickup of about 20 percent. The 
outlook for continued improvement 





Dealers report that purchasing 
power, particularly among the mid- 
dle and lower income groups, seems 
to be much stronger than at this 
time a year ago. Cash deals are 
being made in greater number and 
buyers also appear confident to 
make purchases on a time basis in 
view of the vast improvement in 
general business conditions. 

Retailers and distributors here 
are revising their calculations on 
new car needs upwards and are 
striving to build their stocks of 
new car models before the close of 
navigation removes lake transport- 
ation as a means of getting cars 
down from Detroit and other pro- 
ducing centers in the Michigan 


in sales of new cars is bright here.| area. 
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--might we suggest you give your friends and associates copies of 


Chris 


Sinsabaugh’s 


Now on the 
Presses of 
Arnold-Powers, Inc. 


for Publication 


Dec. 10th 


after which date the 
price will be $3.75 
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Denver Dealers 


Report Sales Rise 
24% in October 


DENVER. — Denver wholesale 
and retail trade is on the upgrade 
and from 4 to 6 percent ahead of 
this time a year ago. Preholiday 
buying has been good. Indications 
are that Christmas business will be 
larger than last year. 


Automobile agencies report heavy 
sales in new models. During Oc- 
tober 989 new cars were sold in 
Denver as compared with 796 dur- 
ing the same month last year, ac- 
cording to figures supplied by T. D. 
Braden, secretary of Denver Auto- 
mobile Dealers Assn. During the 
same month Denver agencies sold 
115 trucks as against 86 new trucks 
in October, 1939. This is an in- 
crease of 24 percent in new car 
sales, and 34 percent in truck sales. 


During the first 10 months of 
this year 9,424 new passenger cars 
were sold in Denver. Last year, 
during the same period, 8,026 new 
passenger cars were sold. This is 
a 5 percent increase. New truck 
sales, however, during the first 10 
months of this year showed a 2 
percent decrease as compared with 
the same period of 1939. This year 
during the 10-month period, 1,028 
trucks were sold, and last year for 
ae same period 1,064 trucks were 
sold. 


The first three in sales in Denver 
in October were: Chevrolet, 234; 
Buick, 102, and Ford, 101. 


Local automobile men are con- 
fident that the months ahead will 
see good business in this section. 


Studebaker Names 158 


SOUTH BEND.—The appointment of 
158 new Studebaker dealers durin 
October is announced 7 Geo. D. Kel. 
ler, vice-president in charge of sales 
of Studebaker. 
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“WHO, ME?” 


--4 history of the Automobile Business . . 


AUTOMOTIVE NEWS, 
2751 E. Jefferson Ave., Detroit, Mich. 


Please enter our order, for delivery before Christmas: 


Copies of “Who, Me? — My AUTO biography” at $3.00 each, postpaid. 


(Price on publication, $3.75.) 


Copies of the Special Deluxe Edition at $7.50 each. 
(Each copy of this limited edition will be autographed.) 


Check for $..... 


enclosed 


[] or ship C.O.D. 
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Just as Logical as 
Hydraulic Brakes 


@ Now you AUTOMATICALLY change radio stations with 
your left foot. Press the button all the way down..... 
station changes. Press lightly —and station shuts off so 
you may talk to your passenger or listen at railroad cross- 
ings. Release pressure and radio goes on again, instantly 
without the usual wait for warm-up. Back seat foot con- 
trol optional. Front and back seat buttons work indepen- 
dently but driver always has control of silencer feature. 


You don’t need to 
Sell it... It will 
Sell Itself! 


The original light dimmer switch was transferred from 
the dash to the steering post and then to foot control. 
Today no one would think of buying a car with light 
dimmer installed anywhere but on the floor. Foot control 
is just as logical for radio as for lights. 

Zenith Auto Radio Safety Foot Control is sold only as 
original equipment through car manufacturers. 


FIRST AGAIN WITH 


Safety FOOT CONTROL 
AUTO RADIO 


U. S. PATENT NO. 2216671 


KEEP YOUR HANDS ON THE WHEEL... YOUR EYES ON THE ROAD! 


MADE BY AMERICA’S OLDEST MANUFACTURER OF FINE HOME RADIO 
ALWAYS A YEAR AHEAD 


Zg~weRADIO ZENITH RADIO CORPORATION ¢ CHICAGO 


“THE ORIGINAL AUTOMATIC” 
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